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NOW AVAI LABLE !

The New KWM
Half-Round G2!

2ND GENERATION

6" Half-Round G2
Seamless Rollformer

Run aluminum, copper, steel and
galvalume products with ease on this
redesigned Half-Round machine from KWM.
All KWM machines are backed by our
ROCK SOLID GUARANTEE:
n 3-Years Parts & Labor/Mechanical
n 1-year Parts & Labor/Electrical

DOWNLOAD
KWM’S APP!

PLACE YOUR ORDER TODAY!
www.kwmgutterman.com • Toll-free (888) 729-4290
After business hours call Ken at (815) 405-1731 or Keith at (815) 405-1729.

go with the flow

Conventional inside box miters and miter strips tend
to overflow in heavy rainwater conditions. Now
available in both 5” and 6”.

That’s why many of the top professional gutter installers are switching to
the patented Extreme Miter™ Inside Gutter Corner. It’s extended front end
provides an enlarged catch basin, directing water away from the front edge
and channeling it through the gutter troughs to prevent overflowing.
Extreme Miter

Standard Miter

It is fabricated to facilitate and simplify the installation of the gutter troughs,
and when properly installed and caulked, provides a watertight installation.

The Extreme Miter’s extra large basin
prevents overflowing.

6"NOW AVAILABLE

Clean Sweep™ is a drop in system that doesn’t
go under the shingles protecting the integrity of
the roof. Its weatherproof rubber back provides
a seal along the back edge of the gutter and can
withstand the heaviest of rainfalls. Choose from
copper, 7 standard colors, or custom colors.
Available in 5", 6", 7" & 8".

We’re so certain you’ll love our products,
we want to send you a FREE Sample.
Contact your supplier or email:
BobJ@HancockEnt.com and ask for
Extreme Miter, Clean Sweep and any
other product you’d like to try.

20655 Northline Road
Taylor, Michigan 48180
734-287-8840 | 800-544-0393 | Fax 734-287-8841

VISIT WWW.HANCOCKENT.COM TO VIEW ALL OF OUR QUALITY, AMERICAN MADE PRODUCTS.
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Editor’s Note
Welcome readers, to the May/
June issue of Gutter Enterprise
Magazine!
For almost two years now, I’ve had
the privilege of sharing the wisdom
and experience of gutter installers
like yourselves with the rest of the
gutter industry.
I’ve talked with installers and
manufacturers on both coasts, in
the Midwest and in the South and
I’m always amazed at the diversity
of people, products, experiences
and knowledge in this industry.
Prior to joining the Gutter Enterprise team, I served as editor for several
other magazines, including a financial B2B magazine and two regional
magazines. I’d like to thank all the professionals who have warmly
welcomed me into their industry and those who have taken time out
of their workdays to be interviewed, answering our need-to-know
questions.
In this issue, we cover everything from gutter covers and raw materials
to marketing plans and industry news.
Check out our newest column, Gutter Laughs, for your bimonthly
chuckle and don’t forget to see who our Installer and Manufacturer
profiles are this issue!
Enjoy!			

Cassie Miller

			

			Cassie Miller, Editor
			Gutter Enterprise
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Gutter Covers: You’re the Expert
Helmets • Brush • Filters • Screen Mesh
By Brian Mahoney

Feedback From Industry Leaders

“G

utter guards continue to advance in design,
function, and longevity especially in the last 10
years. Some of the original designs were Brush
& Foam gutter guards. These types were some
of the first and most simplistic designs, essentially filling the
gutter with a porous item in hopes of only allowing rainwater
to pass through the gutters and down the downspouts. Mesh/
screen gutter covers were an advancement in design over
the brush and foam designs to better filter out the smaller
debris and help the guard with water throughput when clean.
Reverse curve then came along offering a new technology
called water adhesion, essentially the water followed the gutter
guards curved downward arc into the gutter in hopes
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of allowing just water into the gutter system. The most recent
advancement in gutter guards is the Micro-mesh. This design
utilizes a very tight mesh assembled to a rigid frame. The
tight mesh keeps out the smallest debris such as shingle grit
and pine needles and the contact between the mesh and
frame creates a process called capillary action. This is the
process of water actually being drawn through the mesh at
the points of contact with the frame into the gutter creating
a sealed gutter system. Within each of these categories are
several manufactures that range drastically in both price and
effectiveness so the homeowner must thoroughly research
each option and manufacturer.”
Manufacturer- Scott Breyer
All Weather Armour, Sullivan, Wis.

“I believe that most gutter covers have
a place in the market. Some work
better than others and some work
better in certain environments. Gutter
Installers should offer a better & best
option as part of their product offering,
otherwise you are leaving money on
the table. It should also be noted that
all gutter covers need a certain amount
of maintenance and that the customer
should be informed of this.”
Manufacturer- Bob Joly
Hancock Enterprises, Taylor, Mich.
“Many installers, early on did not
see the profit potential in covers and
then franchises came along, with a
combination gutter and helmet and
really revolutionized the industry. They
had deep pockets and sank a lot of
money in marketing and many still do
today. They would sell the whole system,
directly to homeowners. Their sales and
marketing teams were aggressive.

“Our company is in the low desert and
install gutter throughout the southern
counties, including the San Bernardino
mountains of California. In the low
desert, Palm Springs and surrounding
communities installs of gutter covers are
not necessary the average annual rainfall
for this area is 1.46 inches a year. Orange
County directly west of Palm Springs
gutter covers are more prominent and
covers are really recommended where
trees hang over the roofline. In contrast,
a completely different story in the San
Bernardino Mountains which sees an
average yearly rainfall of 16 inches. Most
gutter installs are mandated to have

gutter covers installed to help mitigate
the spread of wildfires and we utilize a
product called Leaf Shelter from U.S.
Aluminum. Leaf Shelter utilizes the
louvered application to shed pine
needles prevalent in the San Bernardino
Mountains.”
Installer- From the Professor
Raingutters by Rock, Palm Springs,
Calif.

Then you had your copy-cats, so the
industry became saturated until 2006-08
when we saw the economy take a nosedive and many companies fell at the
wayside leaving a few still standing.
Then we had the evolution of the
perforated gutter cover. Strips of
aluminum with thousands of tiny holes,
such as leaf relief. You had good-betterbest sales concept, but pricing was all
over the map. Price was driven by how
much maintenance was involved with
each gutter guard and the strength of the
salesperson.
It took a while, but installers and
homeowners started to see the benefits
of gutter covers and the industry
really took note and technology in the
industry really took off. Today we have a
variety of products available, aluminum
and powder coat screens, aluminum
covers that are perforated or a solid
helmet type, and now a stainless steel
mesh gutter filter."
Manufacturer- Jim Ealer of E-Z Gutter
Midwest Manufacturing, Saint Clair,
Mo.

www.gutterenterprise.com
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“In the last 15 years many manufactures
of gutter guards realized the need for
a heated system to alleviate ice dams
and dangerous icicles, recognized in the
building industry as an ongoing issue
to help with mitigating water damage to
property and ongoing safety issues. This
system can also include solutions for
roof valleys.”

in choosing not only the right type
of gutter but, the right cover for the
application.

Manufacturer- Gregory Bublitz
Owner/Design Guru
Edge Melt Systems, Nashotah, Wis.

The first products invented were gutter
screens. Initially, they were flat metal
screens and eventually evolved into
plastic screens with square or round
openings. These basic screen designs
were invented in the early part of
the 1900s. According to Jim Ealer
Jr. of E-Z Gutter Guards, “the gutter
cover industry really took off in the
mid-1980s, but choices were limited.
Once the introduction of roll-formed
aluminum and steel covers were
developed, the industry really took off.”

I do not advocate gutter screens for
any of my installations, our company
does a great deal of water harvesting
installations on the west coast and
recommend a first flush device that
will capture gunk flowing through the
system prior to accessing the water
harvesting system.
Installer- Albert Barlow
Rain-Water Systems of Santee, Calif
I do not want to lead any homeowner
down any rabbit hole …. budget,
esthetics, integrity, installation and
maintenance all play a valuable role
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Installer- Derek Chute
Hydra-Flo Gutter, Tulsa, Oklahoma
Short History on Covers

GE cannot stress this enough.
In the last issue we spoke
about many lenders not
approving loans without a
proper working gutter system.

Overview of Environments
“Sun has the advantage of keeping leaves
dry so they don’t stick or clog – but
shingle roofs can quickly dry out leading
to the asphalt releasing its granules into
the gutter – a major clog risk. Granules
naturally separate from shingles over
its life. It seems to be most prevalent
early and later in the shingles life. In
other words, when shingles are new,
excess granules from the manufacturing
process fall off when somebody walks
on the roof and when it rains. Later in
life, as the shingles become more brittle,
granules continue to fall off, exposing
the shingles fiber underlayment.” said
Johnathan Skardon of
gutterguardsdirect.com
If you live in a rainy area, which is
not well-secluded by trees or other
buildings, there are gutter guards
specifically built to handle higher
volumes of water with ease.
“Trees offer their own set of issues
depending upon the type of natural
environment surrounding the home.”
said Derek Chute of Hydra-Flo Gutters.
“There are over 60,000 species of trees
that come in all shapes and sizes, from
majestic cedars to smaller fruit trees

and shrubs. All species of trees are classified into two main
types: deciduous trees and evergreen trees. Deciduous trees
shed their leaves at a certain time of the year – usually in
the autumn while types of evergreen trees keep their leaves
throughout the year,” according to leafyplace.com
“Many gutter guards can accommodate heavy snowfall, but
the weight of the snow could lead to gutters sagging; that’s
often a gutter replacement job,” said Skardon. Ice issues are
common and different guards will react poorly to ice causing
damage.
Fire Prevention
A huge issue and addressed in GE’s last issue. With the
superior protection offered by metal roofs and gutters,
FIRESafe MARIN says they are often recommended to
homeowners in wildfire-prone regions, but they are not
mandatory.
Covering the Gutter Cover Industry
According to the Freedonia Group, the gutter cover industry
is expected to reach $300 million in sales in the next few years.
There are hundreds of different gutter cover products on the
market. They are also controversial. According to Consumer
Reports, testing showed some systems keep out debris while
retaining rainwater, but some expensive systems performed
worse than cheaper, DIY products.
Most gutters cover installations can be quick and placed or
attached to existing gutters. One universal action of all covers
is that they keep gutters clean for longer. By preventing clogs,
stagnant water is eliminated. Covers can also prolong the life
of gutters by preventing premature rusting, often caused by
rotting debris.
Installation can be extremely expensive. New gutter guards
that are professionally installed can cost between $7.50 and
$25.00 per square foot. The size of the home can create a large
investment. In addition, gutters will still need to be cleaned.
According to Tag Saunders of Raytec Manufacturing, “despite
claims in the marketplace, there are no 100% maintenancefree gutter covers. Some do a better job than others.
Professional gutter installers will be able to recommend the
cover that will work best for the homeowner’s location and
budget.”
Gutter Enterprise would hope all installers are taking
advantage of adding gutter covers to their mix of product
offerings. The industry agrees that the more you expand
your product offering will aid in differentiating you from
your competitor. The industry also recognizes that there
is no one solution to mitigate the problems associated
with gutter guards. The surrounding environment and
homeowners’ budget will dictate what type of cover should
be recommended.

Many manufacturers, such as All-Weather Armour, E-Z
guard, U.S. Aluminum and Raytec offer sales tools: samples,
literature, and set-ups to aid the installer in educating the
homeowner. Although many homeowners will do their own
research, there are scenarios they will not figure into the final
equation. Keep in mind, whatever product is offered will be
decided on several variances: Budget, environment (trees,
snow loads, wind, sun exposure), roof pitch, pest control to
name a few.
Maintenance Programs
Agreement within the industry is that no matter what
application you recommend; gutter cleaning is essential and
should be part of your product offering. A good opportunity
to stress maintenance agreements. Annual cleaning of gutter
covers is essential to the overall system working properly.
GE cannot stress this enough. In the last issue we spoke
about many lenders not approving loans without a proper
working gutter system.
Many brands are installed in 3 or 4 ft sections with a flex
design for easy removal for cleaning. Cleaning gutters will be
far easier, though time consuming. You should recommend
to the homeowner that they have their gutters cleaned
by a professional once or twice a year depending on the
surrounding natural environment. Homeowners must be
educated to the reality that their home if gutters are not
properly maintained can lead to serious structural damage
costing homeowners and insurance companies millions of
dollars.
Sharing this information will give confidence to the
homeowner they are dealing with a reputable company.
THE

GUTTERSLING

TM
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A PROFESSIONAL TOOL

Order your GutterSling
today and start being more
productive and profitable.
Now
Call (856) 874-0706 or visit
available.
GutterSling at guttersling.com
Created by a
For all the latest GutterSling
craftsman with over 25
details and current pricing,
years in the gutter business.
go to our pre-sale website and
GutterSling is the first tool designed to help
you install gutters from 35’, 45’, 55’ or longer, place your order now.
a crew is not needed. Install your own gutters
Watch the video
and put dollars in your pocket.
Guttersling

So, recommending a good, better, best approach, with an
explanation of the benefits and features of each product will
further demonstrate to the homeowner you have done your
research in an industry that already is over saturated, and the
homeowner should look to the installer as the expert in his or
her field.
www.gutterenterprise.com
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Product Offering
Each application (good, better, best) has its strengths and
weaknesses. Many DYI’S head off to the Big Box stores and
purchase vinyl or plastic solutions that may, for a short period
of time aid in the prevention of debris getting into the gutter,
but in many cases the environment overtime takes its toll on
the less expensive options and cause more damage than good,
in the short run.
Brush, Nylon and Foam solutions create a situation where the
product sits in the gutter, water flows through and leaves and
debris stay on top and with the introduction of wind or sun
the debris is blown away or breaks down overtime and then
gets flushed away via your gutters. The benefits of each- These
are products that DIYers can install without much difficulty.
Easy on the budget. They still need to be removed and cleaned
and not many installers make these options part of their
product offering.
The Gutter Cover Industry Has Certainly Come a Long Way
Helmets, louvered, screen to mesh and Micro-mesh guards
and Reverse curve (water adhesion) has been in the forefront
of the industry the past 10-15 years. Each have their benefits
and come in a variety of color options and fit with any type of
gutter material or style, including:
• Copper
• Aluminum
• Vinyl
• K-style gutters
• Fascia gutters
• Half round gutters
Louvered or Screen Guards are a step up from brush or foam
but, the tradeoff is cost. This option is often a metal product,
extruded, typically
aluminum. It sits
on top of the gutter
with either some
type of hole or louver
configuration. Several
come with a flex fit
design and others slip
under the first row
of shingles. Many of
these products are
powder coated or come with a paint system for extended life.
Generally, all work well in natural tree environments and
handle most water events. Some handle rushing water better
then others depending upon the roof pitch. The louvered
system typically handles water events better than the screens.
Some are offered now in galvanized steel then powder coated
for extended life.
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Mesh and Micro-Mesh offer a different solution for the
homeowner and comes at an upcharge.
Tiny screen filters
surrounded by a
frame, some plastic
or rubber. Other
manufactures offer a
more robust structure,
such as a louvered
aluminum frame that
the screen filters sit
on and are placed on
top of the gutter or in
some cases are slipped up under the first row of shingles. “Our
product originally came out with a 50 mesh and now we have
found the ideal mesh size at 30 and we also offer an 18-mesh
size in high flow areas such as inside miters. We use Stainless
steel 316, surgical grade stainless impervious to organic
growth,” Scott Breyer of Armour Guard said.
Also popular with the screen mesh guard application is
water harvesting. Many manufacturers that GE spoke with
realize that water harvesting is becoming popular in the states
as well as across the globe. Clean drinking water in many parts
of the world is hard to come by or in many cases non-existent.
Water ways and infrastructure can become polluted and
open to possible water contamination only emphasizes the
importance of water harvesting as part of the gutter Installers
offering. The mesh or micro-mesh guards reduce the debris
making it a good choice for water harvesting applications.
Reverse Curve or Water Adhesion generated by surface
tension creates an
environment utilizing
a helmet and open
grooves located at
the bottom of the
cover near the gutter.
Utilizing the pitch of
the roof, rain-water
sheds overtop of the
cover and follows the
surface of the curve
into the gutter, much
like a wine glass placed under running tap water in your sink.
Debris travels off the top of the cover to the ground. What
debris that is left on the top of the gutter cover is eliminated by
wind or the sun bakes it breaking it down over time.
The industry recognizes that any impingement or interface
with the roof shingles, in many cases may void the roof
warranty. This has been an ongoing discussion within
the trade and depending on who you speak with many in
the industry have various input on the subject matter. GE
encourages all installers to be aware of this situation and
consult individual roof manufactures guidelines/warranties in
such an event.

Non-Gutter Cover or Louvered Gutter Guards
Non-gutter covers,
also known as
louvered gutter
guards, replace
gutters with thin
aluminum louvers
that can effectively
channel or direct
water away from
the roof edge. They
look very much
like a window
blind. Every time
there is rain, the water that hits the slightly angled louvers
will be deflected away from your structure. This gutter guard
is ideal for homeowners who do not want to have visible
downspouts and gutters on their home exterior and are often
used when gardens are planted adjacent to the structure.

Companies, such as All-Weather Armour and Cleveland Heat
Cable, and others offer systems that alleviate the buildup of ice
and snow and can vary in price depending on the solution.
In the case of All Weather Armour a micro-mesh system with
a self-regulated heat cable is integrated into the gutter guard.

Cleveland Cable utilizes a cable that is looped through the
roof, gutter, and downspout to aid in the prevention of ice
dams.

Snow Environments Need Your Due Diligence and Present
its Own Set of Problems
“In environments where snow is prevalent. Heavy snow
and icicles can lead to sagging gutters, causing them to tear
away from the fascia.” said Johnathan Skardon of Gutter
guardsdirect.com.
Gutter guards aid in preventing snow from forming ice dams
and causing blockages. Instead of the snow sitting inside the
gutter and freezing, creating its own set of problems. The
gutter guard acts like a slide. The ice builds up on top of the
cover. This allows snow to slide overtop the gutter. Where
ice is visible. Icicles form that hang-down off the front of the
gutter instead of freezing inside the gutter, where it can cause
damage to the gutter. Keep in mind icicles hanging off the
gutter can create its own set of issues.
Heated guards have become popular to aid in mitigating snow
loads and ice damming.
A regulated heated cable that disperses heat throughout the
system when the temperature drops below a certain point.
For reference to snow and rainfall amounts by
states see charts to follow:
https://www.currentresults.com/Weather/US/
average-annual-state-precipitation.php

In Conclusion
You are the expert, not the homeowner. Talk to your supplier
or manufacturer of gutter guards, in most cases they will
have the answers to homeowner's questions and alleviate the
overwhelming information homeowners are inundated with
on the Internet.
Many in the industry suggest having at least two options in
your tool belt. Providing the homeowner with a good better
best scenario lends credibility to the installer and assures
the homeowner they are dealing with a reputable company.
Budget and natural environment should dictate what gutter
cover application should be recommended. GE

Annual State Precipitation Average

Snowfall Map

www.gutterenterprise.com
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The best just got better.
Now manufacturing 027 gauge 4” smooth
and/or corrugated round downspout & elbows.

20+

COLORS
of accessories in stock
and always available
(additional colors
available upon request)

ALL 1/2 ROUND IS 032 GAUGE.
The
largest
selection
in the
US!

12

COLORS
available for 5” & 6”
traditional bead,
plus copper

Traditional
Bead

K gutters
available
in 5”, 6”
& 7”

30+

COLORS

available for reverse bead,
5” & 6” in aluminum
plus steel downspout
and gutter to 24 gauge

Reverse
Bead

For more information call or visit our website:

717.548.2322 • WilhelmSpouting.com
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7 Successful Sales Tips, Part 1
By Ben Rutter

1. Ask Questions (examples)
• “How long have you lived here?”
• “How did you hear about us?”
• “What do you know about our
product?”
• “What is causing you concern and
how can we help?”
• “Have you noticed any moisture
damage and erosion around your
home?”
• “What are your thoughts?”
• “What qualities and reputation do
you look for in a company that does
work on your biggest investment?”

show up and resolve any concerns they
may have. It also builds the reputation
of your company. Referrals have proven
to be highly effective and the least
expensive form of advertising, second
only to the web, especially if you have
accrued a 5.0 point rating with reviews!
Presenting a proven solution and
providing a product that sells itself
allows you to educate the customer
instead of “pressure” selling.

4. Inspect for Moisture Damage
• Ask the customer, “Would you
like to join us while we inspect your
foundation for moisture damage?”
• Ask about and inspect any leaks in the
home
Cont. on page 15

2. Listen (*The Most Important
Quality of a Business)
• Let them talk and get to know them by
listening.
• Find a common interest.
• Become their friend because your goal
is to create a lifelong relationship.
• Ask them two or three in-depth
questions so that you understand their
concerns. An example of this follows:
A) Ask them what type of challenges
are they having? They say there is water
overshooting when it rains.
B) Ask them if it only happens in heavy
rains or does it happen in every rain or
even when the rain has stopped. (This
demonstrates your knowledge about
gutters and helps you to fix it right
the first time). They say it only occurs
during heavy rains;
C) Explain to them exactly how you
plan to fix the problem and guarantee it
will work or their money back!
3. Stop Selling
Build a lasting relationship of trust
with your customers; trust is the #1
component to any successful business!
The customer appreciates a member of
a reputable company they can trust to

www.gutterenterprise.com
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PHOTO CAPTION: Photo by Eva Elijas
from Pexels

A Beginner’s Guide to Marketing:
Budgets, Planning and Other
Consideration
By Cassie Miller

M

arketing and advertising are an essential part of
any business.

That’s right, any business. From small businesses
to million-dollar corporations, all businesses share a need for
marketing and advertising.

Budget Considerations
Before establishing a marketing budget, there are a few factors
to consider.
Industry - The industry or sector a company belongs to could
greatly affect the needs and demands placed on a company’s

And yes, that applies to businesses whose products and
services are essential and always in demand.
Now that the big questions are out of the way, let’s dive into
the details.
Establishing a Marketing Budget
Marketing budgets are usually a percentage of projected or
actual company revenue.
Assuming a business has a 10-12 percent margins range
(the difference between selling price and the seller's costs
for the goods or services on sale), the U.S. Small Business
Administration (SBA) recommends small businesses with
less than $5 million allocate 7-8 percent of their revenues to
marketing.
SBA breaks down this recommendation further, noting that
marketing budgets should be split between:
1. Brand Development Costs - “includes all the channels
you use to promote your brand such as your website, blogs,
sales collateral, etc.”
2. The Costs of Promoting the Business - Campaigns,
advertising, events, etc.

Cleveland Heat Cable carries
a large inventory of products
to assist in heat cable needs.
Direct Ship - Cut out the supply yards

1000 LF SPOOLS = $3,136.50
after 10% discount

*Self-Regulating Heat Cable
*120 Volt / 220 Volt
*6 Watts Per Foot at 40 Degrees
*Thick Molded Polyolefin Outer Jacket
*Waterproof for Roof & Gutter De-icing

10% OFF

USE PROMO CODE: MAG2021

FAST & FREE SHIPPING to the Lower 48 states

(440) 519-0578
www.clevelandheatcable.com
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marketing budget. Such as, market
size and potential, product life cycle,
market share, intensity of competition,
advertising frequency and product
differentiation strategies, according to
BBA|Mantra, a management studies
website.
Size - How big is the business currently?
Consider the number of employees, the
number of customers, the size of the
service-area, etc.
Stage of Business Growth - Businesses
will have different marketing needs
depending on what stage of business
development they are in. For example,
a startup company will have a greater
need for a bigger marketing budget than
an existing business with name and
brand recognition.

Develop a Marketing Plan
When in doubt, plan.
The goal of marketing plans is to
outline how a company plans to
spend its marketing budget to achieve
quantifiable goals.
A quick internet search can help
businesses locate templates and tips for
creating a working marketing plan for
their specific needs and goals.
Undoubtedly, the best made plans don’t
always pan out.
In that case, be ready to pivot your
strategy.
“ There may be times when you need to
throw in another unplanned campaign
or event,” Caron Beesley, a small
business owner and SBA blogger wrote.

“At the end of the day, knowing whether
your spending is actually helping you
achieve your marketing goals is more
important than sticking to your budget.”
That said, Beesley recommended
tracking marketing expenditures and
the impact of marketing initiatives.
While many marketing experts
encourage companies to review their
marketing plans annually to ensure
their objectives are still being met, a
more frequent review - such as once
a month or quarterly - would allow
businesses to pivot to a new strategy
more quickly should a change be
needed, according to the review’s
findings or the company’s changing
needs. GE

7 Successful Sales Tips, Part 1
Cont. from page 13

Check for:
• wood rot around the gutters, windows, porches, and doors
• dented or loose downspouts
• undersized downspouts
• dented or loose gutters
• leaking joints
• landscape erosion
• underground clogged pipes
• foundation cracks
• moisture around and under the house
• Efflorescence (white chalky substance on the sides of the
foundation)
• small or large sinkholes around the outside and inside of the
foundation
• lift edges of the plastic and look for moisture- black mold or
evidence of water channeling along the edges
• Encapsulated crawl space prevents moisture from breathing
through the crawl space causing quicker deterioration of the
foundation. Recommend a gutter guard that controls 100% of
the heavy rains that may find its way to the foundation.
• Vent wells that have water going through the crawl space
vents because they are too close to the ground level.
One of the most important solutions for all the above is
having a gutter guard that is guaranteed to protect against
these issues.
In summary, if you are truly selling a product which you
believe in 100% to solve all of the gutter problems for your
customers it will come naturally. GE

For additional information contact
Raleighgutterguards@yahoo.com

GutterWorks.com

BY FRONT STREET MANUFACTURING, INC.

DOWNSPOUT TILE ADAPTERS
Universal to fit ANY drain tile in the ground
Available
Availableinin
Black
Blackor
orWhite
White
for
forthe
thesame
same
low price

low price

New 3x4x6 Size
Available!!
Sizes 2x3x3,

Manufactured
Manufactured
ininIowa
Iowaby
by
Front
Street Mfg.
Gutterworks
Mfg.

2x3x4,2x3x3
3x4x3,
Sizes
3x4x4,3x4x3
4x4x4,
2x3x4,
3x4x4,
5x5x4,4x4x4
6x6x6
5x5x4,
6x6x6
and also
4x6x4 &
and
alsowhich
4x6x4also
4x6x6
4x6x6 which also
fit4x5
4x5down
downpipe
pipe
fit

PRICING ON WEBSITE
Pricing on Website

FreeFREE
Shipping
on orderS
over $300OVER $300
SHIPPING
ON ORDERS

Many more items available
Many more items available
at www.gutterworks.com
7“ Box Gutter
7“ Box Gutter
at www.gutterworks.com
Scan theFlange
QR code
888-376-6871
Seamless

888-376-6871

Seamless

DISTRIBUTOR PRICING AVAILABLE 5“ K Gutter
Seamless
Contact Randy: sales@gutterworks.com or 888-376-6871
www.gutterenterprise.com
4x5 Leader

Custom
Sizes
Available
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Starting a New Business
Submitted By GutterSupply.com

S

tarting a new business isn’t hard---thousands
upon thousands of people do it every year.

Every one of these new companies expects success.
Their owners certainly wouldn’t start with the intention of
failing. However, the Small Business Administration says
that two years after startup, one-third of all new businesses
are out of business. At the five-year mark 56% of them are
gone. A major reason many new businesses fail is unrealistic
expectations about what the business will produce. Their
owners dream that they will “make a ton of money,” work
fewer hours per week, and have to answer to no one (besides
their customers).

decisions instead of just having vague ideas in your head.
These include:
What is your business concept? What is the market you are
going to try to serve? How will you structure your business?
What is your strategy for success? Who will do the marketing
and the scheduling? Who will do the work?
Will you work alone, or hire employees to assist with the
work? Who will pay the bills, keep the books, write the
checks, and fille the tax reports? Who will handle these chores
if you get sick or injured?

The important point is that thousands of people have started
their own successful small businesses, enjoyed a comfortable
lifestyle, supported their families, and given good jobs to the
people who worked for them. But, as the anvil salesman in
The Music Man said, “You gotta know the territory.”
Do you know your territory and market? You must know how
to make and install quality seamless gutters. You must know
how to estimate and price your product in a competitive
market. You must be able to hire and supervise other people
who will work for you. You must be able to market your
company and sell contractors or homeowners on buying your
services.
You must be able to manage a business. These are all things
you can learn if you are willing to work at it. Often regional
junior colleges offer courses specifically aimed at people who
want to learn how to start and run their own business.
The seamless gutter industry is not a new technology just
being introduced into the housing market. It is a mature
product with a mature market. In virtually every region there
are already people doing this kind of work.
How are you going to find a place for your company in the
market? How are you going to differentiate your company?
Lower prices (and lower profits), better quality, some
specialized market niche?
What? And how?
A common route is to acquire the necessary equipment and
tools and set yourself up in business on a small scale. A good
way to start is to sit down, think about what you want to
do, and develop a business plan. This will force you to think
about various business issues and make some very specific
16
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What is the current marketplace, how big is it? Who are the
customers and your competition?
How much of the market do you think you can win? How will
you do it?
How much money will it take? What equipment do you have
to buy (trucks, trailers, gutter machine, other machines, hand
tools, handling equipment, office equipment, supplies, gutter
coil, and other inventory, etc.)?
How rapidly can you capture jobs and start earning income?
How rapidly can you grow your customer base and income?
How will you pay yourself—and your employees—during the
startup period? Are your assumptions realistic?
Who do you see as your customers? General contractors?
Roofing contractors? Homeowners?
How are you going to make them aware of your company and
get their business? How will you publicize your company?
Advertising: flyers, signs, radio, TV, direct contact selling?
Realistically, it will take a while to capture business for your

new company. You must have the capital available to cover
expenses (including your payroll and your own living expenses)
during this ramp-up period. If the housing industry is currently
on the rise, and existing gutter production capacity in your area
is unable to meet the growing demand, you may rapidly capture
business and achieve a good cash flow. What happens if the
housing market slows down? How will it affect you? You might
want to ask your financial adviser to perform a sensitivity
analysis to forecast how a downturn in the building market
might affect your business income and your ability to pay the
monthly bills. You will need the help of a lawyer to determine
the business structure (sole proprietorship, partnership, or
corporation) and handle the legal issues of setting up the
business. An accountant or tax adviser will be needed to help
you make decisions regarding accounting procedures and
the federal, state, and local tax issues. What about Workmen’s
Compensation and general business insurance? What about
licenses?
And then there is a finance company to obtain the loans
required to support your purchase of equipment and your
business operations during the startup period and beyond.
And, if you are married, you will undoubtedly need the strong
support of your spouse.
Starting a business is a complex process, but thousands of other
entrepreneurs have done it and are part of the 44% living a
comfortable life running their own businesses and making their
contribution to the economy of these United States.
Before you jump in, do your homework—but come on in, the
water’s fine. GE
Scroll Bar Bracket & Classic Bar Bracket
8”, 6” & 5” Copper, Aluminum & Steel
New Heavy Duty 1 1/4 ” x 3/16”
Also Extreme Duty 1 1/2” x 3/16”
The strongest on the market
Roof Mount Bar Brackets also available

Radius Gutter available
in Half Round 8”, 6”, 5”
K-Style in 7”, 6”, 5”

ClassicGutters.com
(269) 665-2700

Copper, Mill Finish
Aluminum &
Galvalume
Custom
profiles
available.

Plain Rib Cast Fascia Bracket
Shown with Cast Wedge for
Angled Fascia, available in
45º, 37.5º, 30º, 22.5º, 15º & 7.5º
Over 30 different styles of
Cast Fascia Brackets available
Streamline
Cast Fascia Bracket
Cast Fascia Brackets
available in 8", 6" & 5"
Brass & Aluminum

108”~or~132”Sections

New!
45º

37.5º

30º

22.5º 15º 7.5º

Open Curl
Cast Fascia Bracket
Aluminum Cast
Fascia Brackets available in
3 Powder Coated Colors: White,
Dark Bronze & Galvalume-Hue

Stamped Fascia Bracket 8”, 6” & 5”
Available in .050 Copper, Galvalume,
13 Aluminum Colors in .063 Aluminum

Half Round Reverse Bead Spherical End Cap
Installs left or right
8”, 6” & 5” Copper & Aluminum

Cast Wedges for Angled Fascia
Downspout Brackets also available in 5”, 4” & 3”

The Only Half Round Reverse Bead
Spherical End Cap in The Gutter Industry!

www.gutterenterprise.com
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Raw Materials: Any Light at the End of
the Tunnel
By Brian Mahoney

“A

ccess to raw material has
been a logistical nightmare
for many manufacturers,”
Jim Basham of American
Construction Metals (ACM) said.
Many manufacturers are waiting weeks
and in some cases months for materials.
Although, some of the larger players
have been able to keep their inventories
in check, there is still an increase in
demand for raw material overall.
Since the initial tariffs most players over
seas are out of the equation. Yet, a small
group of international players are still
able to fulfil orders.

Many companies are still dealing with
COVID-19 restrictions, making day-today functions difficult.
Gas prices have been on a steady rise,
exasperating the cost of shipping for a
finished product.

Many U.S. mills have sold to capacity.
Gutter Enterprise reached out to several
U.S. mills in the industry to ask for their
insights, but did not respond by press
time. GE

ATTENTION GUTTER
PROFESSIONALS!

Lack of raw material coupled with the
pandemic, which has only complicated
matters, has supply chains interrupted
on all levels.
Additionally, a shortage of laborers and
skilled workers has been an ongoing
challenge to all in the industry from
manufacturer to supplier to installer.
Extended unemployment and stimulus
checks received by many who have
chosen to stay home, because for many,
unemployment is paying more for them
to stay safe at home.
Moving Material
Sea tankers sitting offshore, in some
cases are told they need to seek other
ports to off-load their tankers. And
then, once in port, tankers sit prior to
being relocated by train, adding weeks
to an already trying schedule that’s
wreaking havoc on supply chains.
Commodities, such as wood used for
shipping many products has increased.
Andrew Feldhaus of Diamond Back
Gutter Covers mentions, “The cost of
packaging has gone through the roof
and you can only pass so much on to
your customer.”
Shipping companies increased shipping
charges by decreasing the dimensions
allowed to ship.
18

STOP USING DEFECTIVE HANGERS!
Most Aluminum gutter hangers with weak imported screw direct
rainwater to fascia boards rotting homeowner’s fascia.

• STOP THE CALL-BACKS
• SAVE TIME & MONEY
The Fulcrum Composite Gutter
Bracket with screw enclosed in a
water-tight dry cocoon cylinder.
Fulcrum Gutter Brackets are 10x’s
stronger than typical aluminum
gutter hangers.

Make the Switch and Save Time,
Money and Give Your Clients a
Choice in Gutter Hangers!

Call: 989-948-0266
989-949-0266
Web: topnotchgutterstuff.com
Email: Gutterwhiz@gmail.com
Text, call or email for FREE samples!
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Gutter Laughs

Client Nit-picking, Ladder Safety and More!
“A lady took me around back when the job was done. She told
me she could see a corner of the leaf guard sticking up. It was
on the back top of a colonial. I walked back a far distance and
could not see anything. She told me to go back another 100 feet
and then handed me binoculars. I then saw it. Talk about a picky
customer. Thank God most of the people say, ‘thanks it looks
great.’ Who looks that close?”
Pete the Gutter Guy, N.J.
Can you spot the ladder in the picture? Just another normal
install … OSHA Approved!

Photo from: Pete the Gutter Guy, N.J.
“Back in 1985 I just got my first big job, $3,500.00 … Wow! Two
days’ work. I got all the paperwork finished, set the install date,
and went to work.
Two weeks later, it rained, and I got a call from the homeowner
that told me one of the thirteen pieces installed is overflowing.
No water was coming out of the downspout.
The next day, I went straight to the job I just installed. I climbed
up and found a plastic bag with a string and a balloon on the
other end totally plugging up the downspout hole. Pulled it out
and done! That was the problem. Upon closer inspection, I saw
that there was a note in the plastic bag, opened it up and found
out the balloon came from a 5th grade class from the East Coast.
The kids were conducting a science project/contest on how far a
balloon will travel, and which way.
The note explained what was going on and to please call if you
find this balloon. So, the very next day I called and reported that
I had found the balloon.
I later found out that the balloon I found had gone the longest
way and that little girl whose balloon it was won the contest. I
did receive a thank you letter from the little girl that to this day
wished I would have saved and framed. “ GE
- Rock of Rain Gutters by Rock, Palm Springs, Calif.

See more at RaytecLLC.com

CALL (877) 800-2500
Email Sales@RaytecLLC.com
Circle Reader Service #229
www.gutterenterprise.com
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Manufacturer Profile

In a Complex World, American Gutter
Supply Finds ‘Simple’ is the
Path Forward
By Cassie Miller

I

n eastern Iowa’s
Monticello, American
Gutter Supply has
simplified the complex
world of gutters.
What began as a lumber yard in 1996
and slowly evolved into a strictly gutter
supply business, is now halfway into its
second decade of operation with eight
full-time and four part-time employees
at one Jones County-based location.
Carrying everything from elbows and
downspouts to hangers and guards,
American Gutter Supply has earned the
reputation of being the gutter industry’s
“one-stop shop,” according to Owner
Brian Barnhart.
Barnhart credits the company’s
specialization in gutter products and
straight-forward purchasing for its
continued success.
By specializing in gutter materials
and supplies, Barnhart said American
Gutter Supply is able keep costs down
and compete with competitors such as
ABC Supplies.
“We cover a wide area for local
contractors,” Barnhart said.
American Gutter Supply specializes in
copper gutter materials and aluminum
gutter accessories and offers a wide
variety of gutter parts like gutter
hangers, gutter miters, Raytec Hangtite
gutter hangers, gutter end caps,
downspout pipe clip saddles gutter
outlets, gutter screws, Geocel 2320
gutter sealant, Ruscoe 12-1, 12-3 Perma
seal gutter caulking, OSI GS-121 gutter
caulking and more.

“It’s pretty much been business as
usual,” Barnhart said. “Our sales are up
from last year.

And if it’s a variety of colors you’re
looking for, of course, American Gutter
Supply has them.

There’s been some issues with supplies,
so we’ve had to plan ahead a little to
adjust to that.” GE

“It’s pretty much been business
as usual,” Barnhart said. “Our
sales are up from last year.
There’s been some issues with
supplies, so we’ve had to plan
ahead a little to adjust to that.”

American Gutter Supply is located at
21781 Business Hwy 151, Monticello, IA.
52310. To learn more about American
Gutter Supply, visit guttermaterials.com
or call (319)-465-6655.

“We carry more colors than just about
everybody out there,” Barnhart said,
adding that the company currently
boasts 45 colors, including bright red
and deep blue.
Barnhart said he
believes American
Gutter Supply was one
of the first suppliers
in the United States to
carry bright red.
To keep up with the
current industry
boom, American
Gutter Supply offers
online shopping for its
easy-to-ship items.
While many industries
have felt the ripple
effect from the
ongoing COVID-19
pandemic, Barnhart
said the impact on
American Gutter
Supply has been
minimal.

FREE SHIPPING ON ORDERS OF $100+
ONE STOP SHOP FOR
ALL YOUR GUTTER
ACCESSORY NEEDS!

OUTLETS

GEOCEL & RUSCO

EZ GUTTER
GUARDS

PROVIDING
EXCEPTIONAL SERVICE
WITH QUAILTY
PRODUCTS

CAULK
SADDLES, MITERS
& MORE!

CONTACT US TODAY!
319-465-6655

WWW.GUTTERMATERIALS.COM
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Industry News

FOR IMMEDIATE RELEASE

E-Z Gutter Guards manufactured by Midwest Enterprises, Inc.
E-Z-HydroClean High Capacity - a solid gutter protection system with perforations in the surface,
is designed to handle the heaviest rain volume. The perforations work hard to channel away excess
rainwater on long runs of standard shingles, very steep roofs, and metal roofs. For 5” gutters, E-ZHydroClean High Capacity gutter guards have 3 rows of perforations, where guards for 6” and 7”
gutters have 6 rows to handle even greater volumes.
Contact- Jim Ealer, Jr. Sales Manager sales@e-zgutter.com or call 636.629.6484-800.748.7736

FOR IMMEDIATE RELEASE

The AqueDUCTÂ® Screen Hanger System from Senox
Screen Hanger System is composed of a louvered cover with an integrated stainless steel
mesh screen. This provides a clog-free gutter system without the need of additional hangers.
AqueDUCTÂ® also features the Pocket Lock LipÂ® that allows simple and secure installation
and resists water and dirt build up that causes tiger striping. For more information, contact Clint
Morgan (512) 569-6623 or email clintmorgan@senox.com

FOR IMMEDIATE RELEASE
Radius Gutters from Classic Gutters

Radius Gutter are now available in half-round (8-, 6- and 5-inch) and K-style (7-, 6-, and 5-inch)
in copper, mill finish aluminum and galvalume in 108” or 132” sections from Classic Gutters. Ask
us for a Free Template Kit on your next radius install. For more information, call (269) 665-2700
or online at classicgutters.com

To continue to receive Gutter Enterprise all year long!

Bi-Monthly publication
the Seamless
Gutter Industry.
ToA continue
to receiveforGutter
Enterprise
all year long! A Bi-Monthly publication for the Seamless
Subscribe
on-line:
www.gutterenterprise.com/subscribe
Gutter Industry. Subscribe on-line: www.gutterenterprise.com/subscribe

				 or Scan the QR code to
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Scan the QR code to subscribe

Send your product
announcements or news releases
to brian@gutterenterprise.com

Send your product announcements or news releases to brian@gutterenterprise.com
www.gutterenterprise.com
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Your Follow Up Could Be Costing
Your Business Money: How Much
Are You Missing?
By Sam Page

M

any (most?) businesses I come across, have
prospects who responded to their marketing
and advertising, but were then driven away by
truly horrible handling of their initial, incoming
inquiry.

Thing is, you don't know what you're losing through the
unplugged holes in your bucket. You only count what you get;
it's hard to count what you lose.
Most businesses' initial contact with the leads they generate
are abysmal, driving away far more customers than they get.
Then, their follow-up is even worse.
Most marketers fail to invest sufficiently in follow-up on
leads, in part for this reason. They can only measure cost per
sale but can't measure lost sales from inadequate follow-up.
All you can do is make assumptions; assumptions you may
prefer not making.

We can measure the cost of the sales made,
but not the cost of the sales lost.
Right now, a client of mine is wrestling with this thorny
problem: We generated over 400 leads from an online
campaign. Four hundred people who received, read, and
responded to their offer.
His grossly over-paid, spoiled rotten salespeople (that I've
urged him to fire for two years) are telling him these leads are
no good. It is in their lazy interest to do so. If the leads are
good, they must get off their butts and call all 400 of them. If
they’re bad, they can sit back.
The problem is the inability to measure how much these
clowns are stealing through their refusal to sell and their
lying to avoid it. We can measure the cost of the sales made,
but not the cost of the sales lost.
In a similar situation, with another client, I once took
about 1,000 leads pronounced worthless and dead by the
salespeople, ran a new offer to them, bribed them with a gift
to call in and talk with a completely inexperienced person
armed with a script and a $100 incentive per sale, and we
converted more than 60 of the 1,000, at over $1,500 each.
We have a very "disposable attitude" these days. We don't
fix things; we throw them out and buy new. Ask the guys
picking up trash about the amazing things they see thrown
out. Whether we're talking toasters or leads, we discard them
easily, even cavalierly.

As a direct result, the waste in most marketing programs
exceeds the profits.
Let’s say you have a customer value of $2,000. If you fail to
convert just one would-be-customer a month (and in the
average business, I'd wager it's more like two per week, eight
per month): one per month = 12 per year.
If you’ll be in business another 20 years, that's 240 x $2,000:
$480,000. Just by NOT fixing one hole in the bucket.
Confession: I'm guilty too. If you were privy to the wasted,
good leads in my operation, you'd be ill.
However, at least we’re not investing heavily and aggressively
advertising to pour more and more leads on top of the ones
we’re wasting. That's not much of a defense. But I'm taking
steps to tighten up my little operation.
How 'bout you?

GE

Sam Page, B.Psych(Hons), M.Psych, M.B.A., MAPS, is a
Registered Psychologist and Director of the NeuroTriggers
Group

ELIMINATE CALLBACKS!

STOP WATER FROM GETTING
BEHIND THE GUTTER!

Takes Seconds to Install
Made from an Aluminum Alloy with
a polyester coating
Creates a Smooth Transition from
Roof to Gutter for runoff
• Available in 4 and 8 foot lengths
• Free Shipping on Bulk Quantities
• Custom Sizes & Colors Available
• Stock Colors- White & Brown
“Install miles of Drip Strip each year. Easiest, Fastest, Low-cost solution
to most common problem in gutter/roof industry.
Water behind the gutter…Industries most common service call is “nonexistent.”
Jerome North- East Gutter Pro- Dallas, PA

Made in America
CALL: 570.877.4214 or www.dripstrip.net
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Making the Essential Stand Out
with Hydra-Flo Guttering
By Cassie Miller

“A large percentage of our return business is word of mouth
and website-driven,” Chute told Gutter Enterprise. “Many
homeowners educate themselves from websites then decide
to make the call. The website is an essential tool that drives
the customer to our company.”
With potential clients able to locate numerous area gutter
businesses, Hydra-Flo has used their knowledge to put them
at the top of homeowners’ lists.
“Many homeowners in our area will get as many as six
different bids,” Chute said. “We have to feel them out as we
will always be one of the top three quotes.”

“A

s you well know, without gutters, many important
structural and aesthetic aspects of your home are
subject to damage and premature wear,” Derek
Chute of Hydra-Flo Guttering said.

Chute goes on to say, “I do not want to lead any
homeowner down any rabbit hole ... budget, aesthetics
integrity, installation and maintenance all play a valuable role
in choosing not only the right type of gutter but, the right
cover for the application.”
For more than
26 years, Chute
and the team
at Hydra-Flo
Guttering have
made it their
mantra; “It
did not take
long to realize,
guttering is
not an exciting
purchase. However, gutters are essential in protecting your
home in many ways.”
From protecting foundations and concrete walkways to
siding, AC units and soaked doors and garages, the team
at Hydra-Flo knows how important gutters are to a wellmaintained home.
Chute and company have been doing it right for years and
have plenty of happy customers to prove it.

Too many installers make budget their only tool in their sales
belt. But Chute challenges those individuals to differentiate
their company using their expertise, educating the
homeowner and making good, solid recommendations.
Too often, you do not get the chance to get out in front of the
homeowner and are asked to leave a bid at the door or email it.
However, this is a perfect opportunity to educate the client.
Take the time to point out trouble spots that may not be
evident to the homeowner. Give them choices, Chute said.
Step out of your comfort zone and offer higher end products
and expand your product offering to benefit the homeowner.

Hydra-Flo Guttering is located in Owasso, Okla. To learn more
about Hydra-Flo Guttering, visit hydra-floguttering.com/whygutters or call (918) 272-4110.

www.gutterenterprise.com
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Rock the Professor: Rethink Free Bids

Rollforming Machinery

Gas prices will start to go on the rise soon. Some
states are already seeing it.
The thousands of little gutter companies should
think about charging for bids like I do.
I charge $20 for a bid in my area and $50 for bids
that are about 45 miles one way (and I get 98% of
them).
Imagine trying to get a plumber or an electrician out
for free …. Good Luck! Some still do, but not many.
I think the day of a free gutter bid should be over.
Trucks do not run for free.
Rock the Professor, Palm Springs, Calif.
To continue to receive Gutter Enterprise all year long! A
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Buy & Sell Used Equipment - Call for a Quote
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TOP CHOICES UNDER ALL
WEATHER CONDITIONS.
Gutter pros trust and count on Geocel® sealants for every
kind of commercial and residential job they have.
Geocel 2320® and 2321 Gutter
and Narrow Seam Sealants
Prevents the passage of air and moisture
through small joints and seams.
•
•
•
•
Geocel Products Group
Cleveland, OH 44115

24

Excellent adhesion to most surfaces
Exceptional ultraviolet resistance
Paintable
Cleans up easily
800-348-7615 • Fax 800-348-7009
GeocelUSA.com
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Geocel Pro® Gutter Seal
Prevents the passage of air and moisture
during gutter installation and repair.
•
•
•
•

Applies, adheres and cures underwater
High tack, fast curing
UV resistant
Remains flexible with minimal shrinkage

© Geocel GEOC 4/21

Tesla Solar Roof: Gutter Install
Tesla Solar Roofs are made of glass. It was complete torture for the gutter
guys, especially while accessing the first roofline to install a gutter above it.
Pete the Gutter Guy, N.J.

According to the Tesla website: These solar tiles can also be integrated and used along with traditional roofing material,
and are hence considered a “building-integrated photovoltaic” (BIPV) system. This is different from solar panels, which
are installed on an existing roof. Solar Roof tiles are more than three times stronger than standard roofing tiles and are
engineered for all-weather protection. For more information on Tesla roof tiles go to www.tesla.com/solarroof

www.gutterenterprise.com
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Industry Directory
Hancock Enterprises, Inc.
www.hancockent.com

EZ Miter
www.ezmiterguttertemplate.com

Truss Gutter Products
www.gutterflash.com

KWM Gutterman, Inc.
www.kwmgutterman.com

American Gutters
www.guttermaterials.com

Gutter Supply
Guttersupply.com

Raytec Manufacturing LLC
www.raytecllc.com

Geocel Products Group
www.geocel.co.uk

The Royal Gutter & Drain Supply
www.royalguttersupply.com

Ralph Wilhelm Seamless Spouting Inc.
www.wilhelmspouting.com

Petit Tool
www.petittool.com

Skyline Enterprises, Inc.
303-744-3233 - nrich@skyline-us.com

US Aluminum
www.usaluminuminc.com

GutterSling
www.guttersling.com

Classic Gutter Systems, LLC
www.classicgutters.com

The Only Four-Season Roof & Gutter
Protection™
www.allweatherarmour.com

Advanced Arch. Sheet Metal & Supply
www.advarchsm.com

DripStrip.net
www.dripstrip.net

Cleveland Heat Cable
www.clevelandheatcable.com

GutterWhiz- The Fulcrum Bracket
www.topnotchgutterstuff.com

Diamond Back Gutter Covers
www.diamondbackguttercovers.com

E-Z Gutter Guard Protection
www.e-zgutter.com

Ruscoe Company
www.ruscoe.com
Gutterworks Manufacturing, Inc.
www.gutterworks.com

Liberty Seamless Machinery
www.libertyseamless.com
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We truly appreciate the companies who have put their faith in Gutter Enterprise.
We welcome our new advertisers! Thank you for your belief that our
magazine will benefit the entire industry.
This is your publication and an opportunity to grow sales, industry awareness and exposure
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Prevents leaves, pine
needles, seeds and debris
from clogging your gutters!

Steel Powder Coated Screen

UltraFlo Small Hole

UltraFlo MicroX

• Step down design
• Less than 1/16 inch openings

• Small hole steel screen
• Available in regular or step down
• Less than 3/16 inch openings

Small hole
step down

Small hole

Call U.S. Aluminum | 800-877-7026

We pay the freight on any order over $100!

Say Goodbye

Dirty Hangers,
Dirty Hands
& Dirty Gutters

to

Double Rib - 5” & 6”

Elite - 5” & 6”

Ultra Maxx - 5” & 6”
Speed Screw - 5” & 6”
I
N
C

Call U.S. Aluminum | 800-877-7026
We pay the freight on any order over $100!

www.gutterenterprise.com
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YOU’VE TRIED THE REST, NOW TRY THE

BEST

A GUTTER PROTECTION SYSTEM THAT ACTUALLY WORKS
The Clean Sweep™ Gutter Protection System is a gutter cover like
no other. The perforated openings provide maximum rain water
flow while restricting leaves and other debris. A sloped rubberbased insert is weather resistant providing added support and
positive drainage.
The extended front end of the
Extreme Miter™ Inside Gutter
Corner provides an enlarged
catch basin, directing water
away from the front edge and
channeling it through the gutter troughs to prevent overflowing.
The extensive line of gutter
hangers includes M-Hook, Quick
Release and Hefty Hidden Hangers
for installations that are fast,
straight and secure.
We are the supplier to the major manufacturers and distributors for their
fittings in their colors.

For your FREE Samples of these
products, contact your supplier
or email: BobJ@HancockEnt.com

20655 Northline Road
Taylor, Michigan 48180
734.287.8840 | 800.544.0393 | Fax 734.287.8841

VISIT WWW.HANCOCKENT.COM TO VIEW ALL OF OUR QUALITY, AMERICAN MADE PRODUCTS.

