
January/February 2022

METAL ROOFING AND METAL ROOFING AND 
GUTTERSGUTTERS

STATE OF THE GUTTERSTATE OF THE GUTTER
INDUSTRY: LOYALTY,INDUSTRY: LOYALTY,

LOYALTY AND LOYALTYLOYALTY AND LOYALTY

INDUSTRY SPOTLIGHT:INDUSTRY SPOTLIGHT:
BARNETTS VALLEY BARNETTS VALLEY 
CONTROLLER LLCCONTROLLER LLC

TRADE 

JOURNAL

Gutter_Enterprise_Jan_Feb_.indd   1Gutter_Enterprise_Jan_Feb_.indd   1 2/3/22   9:00 AM2/3/22   9:00 AM



www.kwmgutterman.com • Toll-free (888) 729-4290
After business hours call Ken at (815) 405-1731 or Keith at (815) 405-1729.

Run aluminum, copper, steel and 
galvalume products with ease on this 
redesigned Half-Round machine from KWM. 

All KWM machines are backed by our 
ROCK SOLID GUARANTEE: 
n  3-Years Parts & Labor/Mechanical
n   1-year Parts & Labor/Electrical

PLACE YOUR ORDER TODAY!

NOW AVAILABLE ! 
The New KWM
Half-Round G2! 

DOWNLOAD
KWM’S APP!

2ND GENERATION
6" Half-Round G2

Seamless Rollformer
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VISIT WWW.HANCOCKENT.COM TO VIEW ALL OF OUR QUALITY,  AMERICAN MADE PRODUCTS.

The Clean Sweep™ Gutter Protection System 

is a gutter cover like no other. The perforated 

openings provide maximum rain water flow 

while restricting leaves and other debris. A 

sloped rubber-based insert is weather resistant 

providing added support and positive drainage.  

We are the supplier to the major  

manufacturers and distributors for  

their fittings in their colors.

AVAILABLE IN 5”,  6”, 7” & 8”

20655 Northline Road | Taylor, Michigan 48180
734-287-8840 | 800-544-0393 | Fax 734-287-8841

For your FREE Sample of Clean Sweep and 
other quality products, contact your supplier 
or email: BobJ@HancockEnt.com

With the larger gutters becoming more and more popular, we’ve got you covered with 
the Clean Sweep Gutter Protection System. Now available in 7" & 8". The extra inches do 
matter when it comes to a gutter’s ability to do its job. Larger rain gutters have the capacity 
to handle more rainwater, which means more debris with the potential to clog gutters. 
Clean Sweep's innovative gutter cover design prevents unwanted materials from entering 
the gutter system.

We’ve got you

covered!
7” 8”
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Publisher’s Note
Welcome to 2022, and good riddance to 
2021. What a rollercoaster year. 

Our third year into whatever pandemic 
is popular. Plagued with shortages, price 
hikes and a labor pool that has been less 
than stellar, 2021 was a frustrating year.

Yet many in the industry report a steady 
demand for business, and Loyalty was the 
catchword for 2021.

On a positive note, gutters will continue 
to see steady growth in 2022, especially in 
repair and improvement in the residential 
market. The continued flight from the city 

to suburban areas has also supported industry growth.

In this issue of Gutter Enterprise, we look at the gutter industry looking 
forward and what we can expect. Most of us have already seen an increase 
from mills, relating to the fabrication of aluminum. 

We also talk about the growing popularity of metal roofs and gutters. 

Each year, metal roofing eats into conventional roofing materials. Although 
a more expensive option, metal roofs are catching the attention of many 
homeowners, especially in mountainous and colder climates. We also cover 
Tesla roof installs and what to look for when installing gutters on them.

I realize we have already beaten the drum regarding diversification, but it 
cannot be ignored. Several in the industry stress the importance of expanding 
your product offering to stay competitive, especially in this environment.

A number of you have written in with some good questions. So, we are 
looking for feedback from installers. Likewise, GE continues to look for time-
saving tips for installers. 

As we have mentioned in the past, we wish to recognize the ongoing support 
of our advertisers. With the support of our advertisers and the continued 
growth in new subscribers, Gutter Enterprise continues to be a vital tool for 
both advertisers and readers. GE urges the industry to continue supporting 
advertisers and the trade journal with articles and industry questions. 

Wishing you all a prosperous 2022.

Brian Mahoney, Publisher

Brian Mahoney

Due to the ongoing pandemic and supply and demand issues affecting 
paper, this issue of Gutter Enterprise went out late. We apologize for any 
inconvenience this has caused.
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Photo Credit: Worth's Seamless Cutters

Compete with 
Leaf Filter

Hydro Flo features...
•  For use on both 5” and 6” gutters.
•   Installs on top of the gutter. Works on  

any roof pitch. No lifting of shingles.
•   #18 stainless steel mesh filters out even  

the smallest particles.
•  4’ sections for fast and easy installation.

Over 45 years manufacturing quality 
aluminum raingutter products.

CALL  800-877-7026

6 Gutter Enterprise January/February 2022
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ore homeowners are choosing sustainable, 
resilient metal for their re-roofing projects, 
according to the latest 2020 Dodge Report, 

which measures overall roofing demand and activity on 
an annual basis. The report reveals that the share of metal 
roofing used for residential re-roofing in the U.S. rose from 
12 percent in 2019 to 15 percent in 2020 and it is projected 
to grow at a rate of 5% annually. 

Metal roofing, although a more expensive option for 
homeowners, are being chosen over asphalt shingle 
roofs due to the many benefits, including the increasing 
variety of colors. Ten to fifteen years ago green, red, and 
brown were the popular color choices available and used 
primarily for agricultural purposes. 

Today’s paint technology has seen an increase in available 
colors offered. Everything from green, bone white to blue, 
red, slate blue, gray and charcoal to name a few. 

Additional reasons for the popularity of metal roofs 
include: durability, recycling capabilities and metal 
shingles that imitate slate, tile, and wood shake.

The growing demand for metal roofing has created an 
unintended consequence.

The growing popularity in metal roofing for residential 
purposes has created an issue, whereas the paint finish 
typically used on seamless gutters, a polyester application, 
will chalk and fade overtime relative to metal roofs that use 
a Fluoropolymer/PVDF or Kynar 500 paint system.

As the metal roofing industry grows in popularity, this 
issue will become more prevalent.

Several other reasons are due to advancements in the 
construction industry, rapid urbanization, and green 
technology.

Some metal roofing manufacturers are teaming up with 
gutter manufacturers to address the fading issue.

 Look for more on this subject in upcoming issues of 
Gutter Enterprise.

Metal	Roofing	and	Gutters	
By	Brian	Mahoney

M
Photo Credit: Worth's Seamless Cutters

For use with both iOS and Android platforms
For More Information Call B.O.S App today 
918.550.0001 or www.contractorbos.com

Contractor B.O.S. is a Mobile, Web-Based App 
Designed Specifically for Guttering Contractors 

The B.O.S “Dashboard” 
-Tracks Each Customer from Lead Stage to Payment Status

-Centralizes Data, Work and Assigns Tasks to all Staff- On the Fly
-Produces Quote Sheets with Logo, Scope of Work, 

Diagrams/Drawings for Customer Review

Who Want to Improve: 
Contractor Profitability
 Business Operations 
Customer Experience

The growing demand for metal roofing has 
created an unintended consequence. 

GE
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State of the Gutter 
Industry:	Loyalty,	
Loyalty	and	Loyalty
By	Brian	Mahoney

Brief History

t wasn’t until the 1960s that aluminum gutters 
hit the market and provided consumers with 
an alternative to steel options. Aluminum is 
appreciated as a lightweight, but durable material 

that functions as an efficient heat conductor. It is also more 
easily roll formed than steel by fabricators and is a non-
magnetic material. 

Types of Aluminum

As for aluminum seamless gutters, there are two qualities of 
the metal – primary and secondary, according to Coast to 
Coast out of Fort Lauderdale, Fla., “These two types differ 
in the way the metal is processed.  Secondary aluminum is 
typically made using metal that has been recycled. This metal 
keeps virtually the same properties as primary, but primary 
aluminum is more consistent throughout and more uniform. 

Secondary aluminum can be produced by different methods 
and is not necessarily less desirable than primary. Most gutter 
is produced from recycled or secondary aluminum. Given 
proper maintenance, aluminum guttering can last from 25 to 
35 years regardless of primary or secondary aluminum.”

Supply and Demand

Although a steady demand for aluminum gutters and 
accessories will continue to prosper for the foreseeable future 
due to its critical demand within the building industry, 
competing markets and growing demand for green building 
projects (LEED-Leadership in Energy and Environmental 
Design) has made aluminum the material of choice for a 
multitude of markets. Everything from cell phones to electric 
cars and aluminum cans has put a squeeze on the availability 
of this precious commodity. 

I
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Aluminum’s characteristics - lightweight and non-corrosive, 
and its attractive pricing structure, has rocketed the request 
for aluminum worldwide. So, we see many aluminum Mills - 
foreign and domestic - shipping aluminum to more profitable 
industries. 

The unprecedented demand for aluminum cans can be 
attributed to beverage manufacturers, since many soda and 
beer manufacturers are moving to aluminum over other 
packaging options, according to Matt Meenan, senior director 
of external affairs at the Aluminum Association.

World aluminum production in 2020: Although aluminum 
is produced in many countries, China now accounts for 
over half of the world smelting production, according to the 
U.S. Geological Survey, Mineral Commodity Summaries: 
Aluminum. January 2021.

U.S. production declined by almost half in 2016 and fell by 
another 10 percent in 2017 to its lowest level since 1951, 
before increasing again in 2018 and 2019, then falling slightly 
again in 2020.      

Aluminum

 Aluminum Facts:

• 8% of Earth's outer crust (by weight) is made of 
 aluminum.

• Pure aluminum reacts rapidly with air to form a rustproof  
 protective layer of aluminum oxide.

• Packaging represents about a fifth of all the aluminum   
 used in the United States. [Source: US Geological Survey,  
 Mineral Commodity Summaries, January 2021.]

• 1,000 million (metric) tons of aluminum worth $1.98 
 billion was produced in the United States in 2020. 
 Although that's an increase over previous years, it's 
 dramatically down on the ~1,700 million (metric) tons 
 of aluminum worth $3.94 billion produced in 2014, but 
 up on the 2017 figure of 741 million (metric) tons 
 [Source: US Geological Survey, Minerals Yearbook 2014 
 and Minerals Commodity Summaries 2020 and 2021.]

• 67% of US aluminum beverage cans were recycled in 
 2012. [Source: Aluminum Association Inc, October 
 2013.] Typically, aluminum cans are made from 70%  
 recycled metal. [Source: The Aluminum Association, 
 2016.]

• Aluminum is produced in around 40 countries, with 
 about three quarters coming from just four countries 
 (China, India, Russia, and Canada). [Source: US 
 Geological Survey, Mineral Commodity Summaries, 
 January 2021.]

• In 2020, China was producing over half the world's 
 aluminum (roughly 37,000 thousand metric tons), and 
 about 37 times as much as the United States.  [Source: US 
 Geological Survey, Mineral Commodity Summaries, 
 January 2021.]

2021 saw aluminum prices, increase, which led to panic 
buying and a scarcity of the raw material. 

2022 has already seen increases from Mills that will be passed 
onto suppliers, installers and homeowners.

Other Factors Complicating the Ongoing Disruption of 
Available Aluminum 

Mills are slow getting back to pre-pandemic output. 

The inability of producers to move raw materials to where they 
are needed due to ongoing transportation and supply chain 
issues, as well as the increase in gas prices has put a kink in the 
chain. 

So, You Want Aluminum Coil and Gutter Accessories

If you are shopping by price, I am sure you have already 
realized this is not a winning strategy. 

Rank Country/Region Aluminum Production

_ World 44,100
1 Peoples Republic of China 31,000
2 Russia 3,500
3 Canada 3,250
4 India 2,750
5 United Arab Emirates 2,400
6 Australia 1,680
7 Norway 1,230
8 Bahrian 970
9 USA 840
10 Iceland 800

Prior to all this we used to deal with just one 
supplier for 80-90 percent of our materials. Now 
we have had to expand our supplier base to 
ensure we can get what we need.

Photo Credit: Spectra Metals

Gutter_Enterprise_Jan_Feb_.indd   9Gutter_Enterprise_Jan_Feb_.indd   9 2/3/22   9:00 AM2/3/22   9:00 AM



10 Gutter Enterprise January/February 2022

Many suppliers are not taking on any new customers as they 
work to keep existing clients happy, working to fill the entirety 
of client orders with less product available. In many cases, 
suppliers may order 40,000 pounds and receive 25,000 pounds 
from the Mills, which consider the order filled. Because of 
this, aluminum prices have seen a sharp rise since 2016. 
Although, aluminum prices have settled down recently.

Additional frustration, scheduling projects has become a 
nightmare. You may be backed up for several weeks or in 
some cases months on jobs waiting on product. Colors, which 
have been plentiful in the past have seen many companies cut 
back on color availability. Companies like Senox, Spectra and 
others have cut back on the available colors. White, black and 
some different shades of browns are your standard colors and 
may not bring back the color assortment that was available 
pre-pandemic.

“Many of the domestic mills will see an increase in fabricating 
costs in the first quarter, ranging from 25% to 30%”, Peter 
McElvogue of Central Aluminum told Gutter Enterprise. 

Where Do We Go from Here? 

Unlike anything seen in recent years, the industry has 
witnessed price increases across the board in 2021 that may 
not go away anytime soon. Some in the industry speculate we 
may not see a reprieve until the second or third quarter. 

To be blunt, if Installers are not factoring these price increases 
into their overall costs, it will bury you. You must factor in 
the increases, or you will come up short and be closing your 
doors. 

Many installers do not have the space allocated to keep 
inventory on-hand to take advantage of bulk pricing (if your 
supplier will even entertain the idea). The ongoing supply and 
demand for aluminum has many in panic mode and some are 
driving extended distances for product. 

Identifying Alternatives

Materials, such as Steel, Copper or Zinc have seen a small 
uptick in activity. But you will pay for the privilege.

 If the homeowner can’t wait, this may be an opportunity to 
introduce alternative materials, Steel was long thought of as 
the go-to material for gutters thanks to its durability. Steel can 
also be galvanized, which provides gutters with a protective 
zinc coating applied to reduce the likelihood of rust build-up.

Industry Feedback 

Supplier: Cedar Simmons, Gutterworks: 
Simmons said they have seen no let-up in business, in spite of 
price increases and the scarcity of raw material in the industry.  
“We have seen an increase of new business come online the 
past year. Diverter sales are up. Shipping costs through the 
roof.” Cedar joined the business with her husband Randy 
and comes from the financial industry. She mentions that 
the ongoing price increases, shortages, supply and demand 
and shipping increases are just not sustainable. “At some 
point individuals will say enough is enough and we may see a 
scenario similar to 2008,” Simmons said.

Supplier: John Griswold, Petit Tool: 
“We have been fortunate on the labor side; many of the 
individuals have been with us for several years. Colors have 
been our biggest issue. Many suppliers have been cutting back 
on color availability. Lead times have expanded. You may place 
an order for coil and only half of the order is shipped, and the 
order considered fulfilled. We have absorbed increases when 
we can. We had to do two increases last year.” 

Installer: Derek Chute, Hydra-Flo Guttering: 
“Expectations and communication have been key in this 
volatile environment for us.  For the first time we have had to 
take deposits to assure customers we are able to get desired 
colors and accessories for each project. Often homeowners are 
making their buying decision based on how soon an installer 
can schedule the project. Prior to all this we used to deal with 
just one supplier for 80-90 percent of our materials. Now we 
have had to expand our supplier base to ensure we can get 
what we need. In some cases, we have had to drive out to pick 
up material. Suppliers appreciate that they do not need to 
deliver it, allocating a driver, gas and time.”

Manufacture/Supplier: Augustin Crookston, Classic 
Gutters: 
“We see no slowdown in request for copper projects even with 
the high prices for material, additionally pricing volatility in 
this market makes it difficult to quote projects. In many cases, 
when we ship a project the cost reflects copper prices the day 
of shipping, not when the order was placed.” 

Supplier: Rob Kowalski, Valley Gutter Supply: 
“Given the huge demand for housing, we are very busy. And 
due to domestic mills being offline and still ramping up 
from the pandemic, color choice availability is sometimes a 
problem. Thanks to our scale, we have 32 colors in-stock, with 
Black, Brown, White being the popular colors, but Installers 
are encouraged to get three color choices from the homeowner 

Installers now is the best time to do price 
increases. Homeowners get it now more than ever. 
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to make sure they get what they’re looking for. And the labor 
market is an ongoing challenge. In response we’re always 
adjusting our mix of compensation and benefits to retain and 
expand our team to meet customer demands.”

Manufacture/Supplier: Bob Joly, Hancock Enterprises 
“Panic Buying has added to the problem,” Joly told Gutter 
Enterprise. “Much of the metal we deal with is sent to us by 
our customers and we output the product and turn around 
and ship it back. About 70 percent of our business is Tolling – 
making parts from customers’ coils.”

Manufacture/Supplier: Curt Dyer, Senox 
Corporation 
“Prices are valid for 24 hours,” Curt Dyer with 
Senox Corporation said. “If you are not an 
existing customer, good luck becoming one, 
we are taking care of our existing customer 
base only.” Loyalty has become the popular 
word of choice. 

“We saw anywhere from 5% to 12% increases 
most every month last year,” Dyer said, “and 
the aluminum mills need to get back to full 
capacity before we see any relief. Mills will be 
raising fabrication prices first of the year for 
2022. The days of price shopping has gone by 
the wayside.

“Installers now is the best time to do price 
increases. Homeowners get it now more than 
ever. Just go food shopping, everything is 
going up. How long will this continue? No 
one has a crystal ball. But if you have not been 
raising your prices you will not survive. 

Color choices are down from 30 to 17 available colors. The 
ongoing labor shortage has made it difficult to launch any new 
product lines. Case in point Senox has been trying to fill a 
high paying Management position for well over a year.”

To sum up, loyalty is key. Take care of your suppliers and 
they in turn will take care of you. Consider expanding your 
supplier network. Manage communication across the board 
and customer expectations when planning projects. Deposits 
will aid in cash flow. Get three colors from the homeowner 
and expand your product offering. And lastly, figure in any 
increases - now more than ever homeowners are acutely aware 
of inflation. GE

VISIT US AT BOOTH #643 OR ONLINE AT E-ZGUTTER.COM TO SEE 
OUR COMPLETE LINE-UP OF GUTTER GUARD PROTECTION.

THE NEWEST TEAM MEMBERS IN E-Z GUTTER GUARD PROTECTION.

PREMIUM STAINLESS STEEL GUTTER GUARDS  
THAT ARE TOUGH AND EASY TO INSTALL.

E-Z -LEAF

STAINLESS STEEL TOUGH 
PREMIUM GUTTER FILTER

STAINLESS STEEL TOUGH 
PREMIUM GUTTER FILTER

EASY TO INSTALL!
SLIDES RIGHT UNDER THE SHINGLES.

EASY TO INSTALL!
SNAPS RIGHT INTO THE GUTTER.

DESTROYER

Our E-Z-Leaf Destroyer is the only stainless steel 
filter, on the market, that “snaps” into standard  
gutters with spring tension. 

Water from the roof easily flows through  
our uniquely designed water separator and 
debris lifter.

E-Z -LEAF
ELIMINATOR

•	 STAINLESS	STEEL	
FILTER

•	 CORROSION		
RESISTANT	

•	 ALUMINUM	EDGES	
•	 BEAD	LOCKS

•	 WATER	SEPARATOR
•	 INCLUDES	STAINLESS	
STEEL	SCREWS

•	 FLEXES	TO	MATCH		
THE	ROOF	PITCH

•	 STAINLESS	STEEL		
	FILTER

•	 FILTER-FINE	MESH
•	 SNAP-IN	INSTALL	–		
THE	ONLY	ONE	ON		
THE	MARKET

•	 ALUMINUM	EDGE	
•	 INVERTED	ARCH
•	 BEAD	LOCKS
•	 PROFILE	SLOPES		
TO	SHED	DEBRIS

Booth #Booth #643

VISIT US ONLINE AT E-ZGUTTER.COM TO SEE OUR 
COMPLETE LINE-UP OF GUTTER GUARD PROTECTION.

HARDEST WORKING GUARDS IN THE BUSINESS

30+ YEARS. 22 GUTTER GUARDS.
1000 DIFFERENT ENVIRONMENTS.

WE HAVE A GUTTER GUARD FOR THAT.
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n 1979, I had come within inches of going 
bankrupt. Here’s the story of how I saved my 
company. 

Hi, my name is DJ Mills, at that time I was the owner of Dura-
oak Cabinet Refacing in Memphis, Tenn. 

When times were good, we were selling two to three jobs a 
week. That turned into a half or one a week, that’s why I was 
facing bankruptcy. What do you do when you can’t pay all 
your bills? You cut everything possible, for example, the first 
cut was getting rid of the seven phone lines and seven women 
in the telemarketing room and leaving one - the best one. We 
also got rid of my secretary and the large dumpster. My crew 
chief became the installer. All these cuts were not the answer 
to get me out of the hole, I must sell more jobs, but how? 

I wasn’t sure what to do and I was very depressed. I went to 
church the following Sunday; Adrian Rodgers was the pastor. 
Out of all the people there, I felt as if he was talking to me 
personally through his sermon. “Put your problems in God’s 
hands,” I heard. 

On Monday, I came home from work to what little business 
there was and was watching TV and noticed two or three car 
ads on the screen. I thought to myself how can they afford 
to keep running these ads with what is going on and stay in 
business. What was going on in America? 

Jimmy Carter became president in 1976. The inflation rate 
was 2.6% and by 1979 it was 14.9%. Interest rates on a house 
were as high as 21%. 

The only way someone could afford a used or new house is by 
the invention of balloon notes, made by the financial market 
to help people. Balloon notes lowered your payments for five 
years to get you into a home. 

Additionally, every home-improvement company was 
hurting. There had to be something the car companies knew 
that I didn’t know, so I decided to go to the library to see if I 
could find the answer. I looked at twenty different car books 
in the library and I couldn’t find the answer there. When I 
was leaving, I noticed a gentleman was running a machine, 
looking at newspaper ads, so I asked him what it was, and he 
responded with microfilm. I asked him do you believe they 
have microfilms in newspapers as far as ten years and he 
responded with yes and even longer. 

So, they got me set up looking at a newspaper called “The 
Commercial Appeal.”

 I discovered 10 years ago that cars were selling for around 
two to three thousand dollars. And in 1979, they were selling 
for six to eight thousand dollars. So, I looked at my products 
and what we were selling them for ten years ago and as well as 
today and I had only added to my price the cost of inflation, 
I realized immediately this was a huge mistake because I had 
not added profit to the costs and every year that went by, I was 
making less profit. After all the research that went by it took a 
couple of weeks, I realized to catch up with the car companies 
I would have to double my price tomorrow. So, I called my 
two starving salesmen and told them I was going to double 
their commission to come into work tomorrow for the details.

I explained to them all the research I had done to come to this 
decision, we are going to double our prices. They responded 
to me asking if I was crazy because our competitors already 
had cheaper prices than us and that they would get all the 
business. 

This is only true in the short term, not the long term. I’m sure 
they cut everything from their cost that they could to try and 
stay afloat but there will be one thing they will cut that I won’t 
- advertising. 

As hard as it was to pay that bill every month, I knew I had to 
keep advertising going, and in a short time, my competitors 
closed their doors and I had lost two salesmen that didn’t 
believe we could do it. And, honestly, I wasn’t sure they were 
wrong, so I asked my one remaining telemarketing woman to 
get me an appointment. 

I was apprehensive this would work but I had to try, or I 
was going to be out of business 
otherwise, so I had to convince 
myself it was the right move to 
double my prices, but I needed 
some help to give me the confidence 
to do this.

  A couple of years prior, I bought an expensive wood 
briefcase and they lasered the name of the company on the 
briefcase. I never took it on appointment because it was so 
small. I now believe if the customer saw that briefcase, they 
would see us as a successful company.

I

Is	There	Gray	or	Sunshine	
Rising	Ahead	of	Us?
By	DJ	Mills

Jimmy Carter became president in 1976. The 
inflation rate was 2.6% and by 1979 it was 14.9%. 
Interest rates on a house were as high as 21%.  
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I gave a masterful presentation that day and sold the job. 
Every time the customers saw the briefcase, they would 
comment on how nice it was. 

The battle wasn’t over, but I finally had enough profit to 
break even. 

In 1980, Ronald Regan became president, it took about a 
year-and-a-half for ‘Reaganomics' to take effect. 

Over time, inflation went down and confidence in the 
consumer went up. By 1986, we were doing better than we 
have ever done. and sold many more jobs.

As small business owners, you must watch what is going on 
in Washington. 

Pay careful attention to inflation and the economy. They 
will give you signs to buckle down or to let you know if 
everything is OK, but trust your instincts and move swiftly 
to make changes.

DJ Mills is the owner of EZ Miter Gutter Template. 

GE

 

 

FREE SHIPPING ON ORDERS OF $100+  

PROVIDING                 
EXCEPTIONAL  SERVICE 

WITH QUAILTY     
PRODUCTS 

SADDLES, MITERS 
& MORE! 

ONE STOP SHOP FOR 
ALL YOUR GUTTER     

ACCESSORY NEEDS! 

OUTLETS 

 

319-465-6655 
CONTACT US TODAY! 

WWW.GUTTERMATERIALS.COM 

EZ GUTTER  
GUARDS 

CAULK 
GEOCEL & RUSCO 
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7“ Box Gutter
Seamless

Custom
Sizes

Available

5“ K Gutter
Seamless

4x5 Leader 3x4 Leader

7“ Box Gutter
Flange
Seamless

7“ Box Gutter 6“ K Gutter7“ Box Gutter

ROLL FORMED SEAMLESS GUTTER & ACCESSORIES
COMMERCIAL  

GutterWorks.com 
BY FRONT STREET MANUFACTURING, INC.

DOWNSPOUT TILE ADAPTERS  
Universal to fit ANY drain tile in the ground

Available in 
Black or White 
for the same  
low price

Sizes 2x3x3, 
2x3x4, 3x4x3, 
3x4x4, 4x4x4, 
5x5x4, 6x6x6 
and also 4x6x4 & 
4x6x6 which also 
fit 4x5 down pipe

PRICING ON WEBSITE
FREE SHIPPING ON ORDERS OVER $300

Many more items available 
at www.gutterworks.com

888-376-6871
DISTRIBUTOR PRICING AVAILABLE

Contact Randy: sales@gutterworks.com or 888-376-6871

Manufactured  
in Iowa by  

Front Street Mfg.

Manufactured 
in Iowa by 

Gutterworks Mfg.

Available in 
Black or White
for the same
low price
New 3x4x6 Size 
Available!!
Sizes 2x3x3
2x3x4, 3x4x3
3x4x4, 4x4x4
5x5x4, 6x6x6
and also 4x6x4
4x6x6 which also
fit 4x5 down pipe

Pricing on Website
Free Shipping on orderS over $300
Many more items available 
at www.gutterworks.com
888-376-6871 Scan the QR code 

ere is a tool every gutter company can use on 
their website to help them put together bids 
without wasting time or gas money. 

The “cost calculator,” a tool that compiles some basic job 
site information, can be useful for gutter installers as well 
as the customers. 

Every customer calls for just about the same thing - a bid 
on how much rain gutters will cost.  

Ninety-nine percent of customers know where they want 
the gutters, most can run a tape, guess the length of the 
downspouts and send a picture of the fascia board, to help 
you get an idea of what you're getting into.

From there, the Gutter Company can give them a per-foot 
price and, just like that, the bid is almost done without you 
ever having left your office.

I always ask if the cost is in their price range and if I need 
to look at it, I add a small, $20 trip-charge to go see the job 
site for myself.

Before I even get there, the customer already knows how 
much the gutters will cost and I can get the contract signed 
and a down payment the majority of the time, not a “Let 
me think about it” when gas prices are high. If there is any 
hesitation, I let the customer know that the $20 trip-charge 
will come off the cost of the installation.

Calculating Costs

Most homeowners have a good idea of what type of gutters 
they would like installed. Using the illustration, have the 
customer measure the first piece, let us say twenty-five feet 
long and the next piece around the corner is 20 feet long. 
You now have a total of 45 feet of gutter. Try to get a best-
guess estimate from the homeowner regarding how many 
downspouts will be necessary. 

Referencing the illustration, (1) 10-foot pipe and three 
elbows will be needed. With the information provided, 
(gutter and downspout) the total comes out to 58  feet. Let 
the customer know the closer they can get to producing 
the total footage needed, the closer you can come up with 
a total price. Have them email a picture or two with the 
overall footage. Measure each two-story downspout as 23 
feet. 

Rock of Raingutters By Rock, located in Coachella  
Valley, Calif.

How Using a Cost Calculator 
Can Save You Time and Gas
By Rock the Professor

H
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Cost Calculator
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April 29 – May 1, 2022
Denver, Colorado • Hyatt Convention Centre

GUTTER-CON 2022
The First Ever Conference for Owners of Gutter Companies Across North America

View 
Agenda & 
Register

Tommy Mello Keynote Speaker
Tommy Mello is the owner and operator of 
A1 Garage Door Service, the host of the 
Home Service Expert podcast, and owner, 
partner, or investor in 14 other businesses 
ranging from Christmas lights to real estate 
to mobile apps.

A Chance to WIN   a 5/6” 
Combo Gutter Machine!

Presented by

$
ONLY

499!

FACTORY
TOUR

Join us for the

See Details
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lbows are an important part of Downspouts - also 
called Leaders - because elbows enable installation 
to be “tight” to the house or building.   

However, elbows can create their own problems in terms of 
clogging.  

Because elbows bend and turn, debris can - and does - collect 
at these bends.  This debris will accumulate and eventually 
clog the elbows.  When elbows become clogged, they must be 
cleaned to ensure proper water drainage!   

Cleaning Elbows, especially up at a two- or three-story 
level is time consuming, difficult, and often dangerous.  So, 
eliminating this task is a laudable goal.  

Utilizing a wide mouth removable downspout is a 
very effective solution to quickly and safely check and 
clean one-, two- and even 3-story downspouts.     

So, what else can be done to possibly eliminate, or at the very 
least, minimize elbow clogging?  

Here are some suggestions:

First, understand that the most common elbow used is 
the 75⁰ elbow.  Many mistake this for a 90⁰ elbow because, 
from the ground, it looks like 90⁰.  That said, 75⁰ is still 
a fairly severe turn and very capable of stopping debris and 
clogging. So, what can be done?   

Where possible with all upper elbows, use 45⁰ elbows.  These 
45⁰ Elbows significantly “smooth” out the bend making 
it much more difficult for debris to get caught.  This 
greatly increases the velocity of water flow and 
significantly reduces the likelihood of clogging in upper 
elbows.    

Note: We say upper elbows because, in almost all cases where 
an elbow is used at the bottom of the downspout, that elbow 
should be a 75⁰ elbow, which most effectively directs water 
away from the house or building.

Forty-fives give a much better “flow” because they are 
“straighter” than 75s.  This means more water - and therefore 
debris - will flow down and out of 45s much better than 75s.   

 Kevin Leahy is owner of The SpoutOff Rain Gutter Company.

The	Best	Downspout	Elbows
for	Optimal	Water	Flow
By	Kevin	Leahy

GE
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Stamped Fascia Bracket 8”, 6” & 5” 
 Available in .050 Copper, Galvalume,  

13 Aluminum Colors in .063 Aluminum  

Cast Wedges for Angled Fascia 
Downspout Brackets also available in 5”, 4” & 3”

Half Round Reverse Bead Spherical End Cap 
 Installs left or right 

8”, 6” & 5”  Copper & Aluminum

The Only Half Round Reverse Bead  
Spherical End Cap in The Gutter Industry!

Open Curl 
Cast Fascia Bracket 

Aluminum Cast  
Fascia Brackets available in  

3 Powder Coated Colors: White,  
Dark Bronze & Galvalume-Hue 

Streamline  
Cast Fascia Bracket

Cast Fascia Brackets  
available in 8", 6" & 5"  

Brass & Aluminum 

Scroll Bar Bracket &  Classic Bar Bracket 
8”, 6” & 5”  Copper, Aluminum & Steel 

New Heavy Duty 1 1/4” x 3/16”  
Also Extreme Duty 1 1/2” x 3/16”  

The strongest on the market 
Roof Mount Bar Brackets also available

Plain Rib Cast Fascia Bracket 
Shown with Cast Wedge for  
Angled Fascia, available in  

45º, 37.5º, 30º, 22.5º, 15º & 7.5º 
Over 30 different styles of  

Cast Fascia Brackets available 

New!New!  110088””  ~o~orr~~  113322””  SSectiectioonsns  
45º 37.5º 30º 22.5º 15º 7.5º

Radius Gutter available  
in Half Round  8”, 6”  , 5”    
K-Style in 7”, 6”, 5”

Copper, Mill Finish 
Aluminum &  
Galvalume

Custom  
profiles  
available.

ClassicGutters.com
(269) 665-2700
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FOR	IMMEDIATE	RELEASE 
Hancock Enterprises

 NEW 7" & 8" CLEAN SWEEP™ GUTTER PROTECTION SYSTEM FROM 

HANCOCK ENTERPRISES

More and more builders and remodelers are installing lager gutters on homes for 
better protection against overflowing and water damage in heavy rain storms. The 
innovative CLEAN SWEEP™ Gutter Protection System is now available in 7" & 8". 
It creates a free-flowing system that effectively captures rainwater, prevents pooling 
and overflowing, and restricts leaves and other debris from entering the trough. 

For more information visit www. hancockent.com

FOR	IMMEDIATE	RELEASE 
Petit Tool 
3rd Hand L-Bracket

Custom designed, made from 1” x 1/8” stainless steel with a vinyl sleeve covering 
the front and bottom to protect your gutter.  Once you set your gutter hangers in 
place on the fascia, remove the screw and the L-bracket slides easily out the bottom. 

For more information contact Petit Tool 

Toll Free: (800) 662-5678

 

Industry	News

To continue to receive Gutter Enterprise all year long! A Bi-Monthly publication for the 
Seamless Gutter Industry. Subscribe on-line: www.gutterenterprise.com/subscribe

Send your product announcements or news releases to brian@gutterenterprise.com    
 

  Scan the QR code to subscribe

 

To continue to receive Gutter Enterprise all year long! 
A Bi-Monthly publication for the Seamless Gutter Industry. 
Subscribe on-line: www.gutterenterprise.com/subscribe 

or Scan the QR code to 
subscribe 

 

Send your product 
announcements or news releases 
to brian@gutterenterprise.com  
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Installer	Profile

GE

ocated three miles from the Canadian border in 
Derby, Vt., Worth's Seamless Rain Gutters and 
Snowguards, Inc. has solidified themselves as the 
go-to gutter installation company for custom half-

round, and “unfriendly,” or difficult, gutter installs. Many of 
their installs can be found at ski resorts such as Stowe and 
Sugarbush.

Worth’s is owned and operated by husband and wife pair Bill 
Worth and Joanne Guyette-Worth and boasts three crews and 
11 employees. 

Established in 1987, Worth’s does a mix of commercial and 
residential installs, including many custom copper gutter 
installs. One such install was featured on last month’s cover of 
Gutter Enterprise, for those curious! 

Worth’s customers are very 
discriminating, and this project 
was know different, Worth said 
of the install. “Discriminating 
clients can be very difficult, 
but typically never have an 
issue when it comes to price or 
payment.”

Worth’s usually begins their installation season the first 
week of May, choosing to spend the cold Vermont winters 
snowmobiling, ice fishing, and making maple syrup - 1,500 
gallons of it, to be exact!

Because Vermont winters usually bring a hefty amount 
of snow, Worth’s has made installing Snowguards and 
gutter toppers a regular offering in their area, especially on 
commercial installs where safety is a top priority. The use 
of gutter guards are recommended to prevent snow and ice 
slides ripping the gutters from the fascia board.

Worth’s also installs powder-coated custom brackets 
fabricated in-house, when needed, to mount gutters to 
standing-seam roofs. They offer better protection against 
snow, ice and wind, Worth said. 

“We use thin strips that are bent on site to make a template,” 
Guyette-Worth said. “We usually install these every 18 inches 
and it is calculated in how many we need per installation. The 
color usually matches the fascia board and rain gutter chosen 
by the customer. Unfortunately, it is not one-size-fits-all.” 
She said that they have seen a huge uptick in metal roofs 
being installed due to their durability, low maintenance and 
environmental benefits.

Increased color choices have also been a major reason for the 
shift to metal roofing, with green, black and charcoal being 
some of the more popular color choices in the North East.

But even with 33 years of experience under their belts and 
earning a lot of repeat business, Worth's is “always learning,” 
Guyette-Worth told Gutter Enterprise. 

She said the pandemic has made getting material very 
difficult, and when asked what advice she would offer other 
installers, Guyette-Worth said: “Keep your inventory because 
you never know. We always have surplus.”

During hard times, Guyette-Worth said other small gutter 
installation companies should have diversified types of 
installation offerings, giving them the ability to pivot when 
needed. 

Calling him the “heir to the throne,” Guyette-Worth said 
the company’s future lies in her son Ryan’s hands. “He’s 
been raised with gutters his whole life,” she said. “He’s very 
excited.”

To learn more about Worth’s Seamless Rain Gutters, visit 
worthgutter.com.

Worth’s	Seamless	Rain	
Gutters	and	
Snowguards,	Inc.

Photo Credit: Worth's Seamless Rain Gutters

L
Photo Credit: Worth's Seamless Rain Gutters
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Manufacturer	Profile

arnetts Valley Controller LLC is the sister company 
to Barnett Spouting Incorporated. 

Established in 1978, Barnett Spouting was started 
in 1978 by Lynn Barnett with one 5-inch gutter machine. In 
1986, the company added a 5/6 combination machine, and in 
1999, Barnett had a seven-inch gutter machine built. 

This machine was unique, making K-style gutters out of 
18-inch, .032 coil, which runs the perfect seven-inch gutter 
with flange for commercial applications, according to the 
company.  

With the addition of the seven- inch machine, Barnett 
purchased all the (4x5) gutter accessories for the commercial 
installs. 

“We quickly outgrew our existing building and purchased 
a 4,000 square-foot piece of commercial property that 
streamlined a lot of our production,” Barnett told Gutter 
Enterprise. 
 
In 2009, Barnett purchased a gutter cover forming machine. 

After a number 
of setbacks and 
disappointments, 
Barnett cut their 
losses and, in true 
entrepreneurial 
spirit, decided 
to design its 
own gutter cover 
machine.

“Knowing that wind, gravity and water are all you have to 
work with, we researched what was available to the market, 
paying attention to their strengths and weaknesses, and set 
off on our own,” Barnett said of the experience.

Barnetts Valley Controller

Always the problem solver, Barnetts looked to tackle the next 
challenge - how to prevent overflow at an inside miter where 
leaf protection has been installed without creating a dam that 
would trap debris in the valley. 

Starting with material from their previous endeavor - the 
cover system - Barnetts built a mockup of an inside miter 
with roof shingles and a valley. After installing a bilge pump 
from a boat - “They are perfect for this,” Barnett said, “they 
produce a large volume of water, but not a lot of pressure” - 
Barnett began testing samples under controlled conditions.

“The search for the best design led me to look at things 
differently,” Barnett told Gutter Enterprise.

Tweaking several small, but important 
details, Barnett finally had an exact 
design for the final product, and two 
utility patents for it. 

With the test molds built, Barnett 
tested the controllers and was 
“thrilled” with the results, he said. 

“They handled five gallons of water 
every 20 seconds. That's 15 gallons 
per minute. Debris was easily washed 
off the surface and they were easy to 
install,” Barnett said. “I hit the road 
selling.”

At first, business was slow, Barnett said, sharing that it took 
three years to break even. 

“From then on, we were profitable,” he said. 

Using their website and Youtube Channel to answer questions 
and demonstrate the installation process, Barnetts was able 
to grow their business and share their product with more 
people, eventually posting videos of the product on Amazon 
in the United States and Canada.

Barnett said that Amazon takes the hassle out of selling with 
an easy-to-use sales platform that handles billing, taxes and 
shipping rates. 

“Amazon has been a very fair company to me,” he said. “I 
enjoy this business, especially talking with my customers.”

To learn more about Barnetts Valley Controller and 
to see demonstration and installation videos, visit 
barnettsvalleycontroller.com.

If	You	Can’t	Buy	It,	Create	It,	
with	Barnetts	Valley	Controller	LLC

GE

B

Gutter_Enterprise_Jan_Feb_.indd   19Gutter_Enterprise_Jan_Feb_.indd   19 2/3/22   9:00 AM2/3/22   9:00 AM



20 Gutter Enterprise January/February 2022

Stop This

With This

How well does it work? The Barnett Valley Controller 
can handle 5 gallons of water in 20 seconds. But 

 www.barnettsvalleycontroller.com   (330) 882 - 5161   olbarnett44@gmail.com

don’t take our word for it, find us on amazon 
and read our 200 plus customer reviews.

 ost materials are subject to thermal expansion - a 
tendency to expand when heated and to contract 
when cooled. What is happening scientifically 
when heat is added to the material is the 

average amplitude of the atoms vibrating within the material 
increases. This increases the separation between the atoms 
causing the material to expand. 

Aluminum, like most other material, will expand and 
contract. In fact, aluminum can expand or contract 13.1 
micro inches per linear foot for each degree in temperature 
change. To put this in perspective, a 50-ft run of aluminum 
gutter subject to a 51 degree change in temperature could 
expand or contract .401 inches (just over 3/8").

Here’s how:  50ft X 12 inches = 600 inches x .0000131 X 51 
degrees = .401". 

It is important to note that wood material used on the fascia 
or soffit can expand or contract even more than aluminum 
material. For example, new construction using western 
species of lumber may shrink longitudinally (lengthwise) by 
.2% as it dries (moisture content declines from 30% to 0%)2. 
Shrinkage on a 50-foot run of wood can be as much as 1.2". 

50ft x 12 inches = 600 inches x .002 = 1.2".

The expansion or contraction of either of these materials 
may be enough individually to cause heat buckling of 
gutter material if precautions are not taken during gutter 
installation. However, when both materials experience 
expansion and contraction simultaneously, the almost 2" 
combined effect could have severe consequences to the gutter 
material. 

Through decades of experience, we have determined 
the following precautions should be taken at the time of 
installation to reduce the possibility of heat buckling:

Gutter Machine Adjustment

Gutter machines must be regularly adjusted to ensure that the 
gutter coming out of the machine is straight with no curving 
or rippling which could increase the chance of heat buckling 
during thermal expansion.

Use of Run Out Stands

Gutters coming out of a gutter machine should be supported 
with run out stands to level the gutter so that the gutter does 
not stretch or get deformed. Run out stands should support 
the gutter at intervals of 15' or less for the entire run.

Gutter	Installation	Basics:	
Heat	Buckling

M
Photo Credit: Senox Corporation

The optimal temperature for installing a gutter  
is 60-90°F. 
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Length of Gutter Run

The international trade association for the industry, the 
Sheet Metal and Air Conditioning Contractors National 
Association (SMACNA), recommends against installing 
seamless gutters in runs longer than 50 ft long. For runs 
that require longer than 50ft, an expansion joint can be used 
or two shorter runs of gutter with end caps can be butted 
together with a piece of aluminum folded over the joint.
Expansion Joint
Gutter Sections

Temperature

Gutters installed during extreme temperatures, below 30 
degrees where the aluminum is contracted fully and above 
100 degrees where the aluminum is fully expanded, could 
exhibit heat buckling in the opposite extreme temperature. 

The optimal temperature for installing a gutter is 60-90°F.
Expansion and contraction of aluminum is a natural 
property of the material and may occur regardless of the 
manufacturer. It is important for the homeowner to know 
that heat buckling can and does occur, although very rarely. 
One or more of the factors above lead to the material 
expanding or contracting so much that a deformity is the 
inevitable outcome.

Hangers 

When using internal hangers, do not screw the lip of the 
rain gutter to the hook of the hanger. Adding a screw to the 
lip and hook increases the risk that the rain gutter will rip or 
tear during expansion.

With the introduction of impact drivers, just as important 
is the over tightening of hangers. When installing hangers, 
hangers will move where the gutter and the hanger meet. As 
a result, you must account for that same movement where 
the hanger is screwed into the back of the gutter (fascia). A 
good rule of thumb is to make sure after installing hangers 
that some movement will occur to accommodate for any 
expansion and contraction. 

This article was submitted by SENOX Corporation. 

SUPERSIZE YOUR OUTLETS
AND

OUTSMART YOUR GUTTERS!

WHICH OUTLET WOULD YOU 
WANT IN YOUR RAIN GUTTERS?

Supersize your outlets and move  
water quickly away from foundations.

Supersize your outlets and move  
water quickly away from foundations.

610-420-0378
WWW.THESPOUTOFF.COM

SELF-CLEANING
RAIN GUTTER OUTLETS

Call - Today
610-420-0378

www.thespoutoff.com

Run Out Stands

Expansion Joints Gutter with End Caps
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he artist, Ted Orland, tells a story about a pottery 
teacher who ran an experiment with his students. 
The students were separated into two groups. 

Those on the left side of the studio were to be graded on 
quantity, while those on the right were to be graded on 
quality.

The quantity group were told their grade would be 
determined by a simple rule: those who produced 50 
pounds of pots would receive an A, those who produced 
40 pounds a B, and so on.

The quality group were told they’d receive a grade based on 
the single best piece produced throughout the course. So, if 
a student made a first-rate pot on the first day of class and 
accomplished nothing else for the rest of the semester, they 
would still receive an A.

When it came time to grade the work, the teacher made an 
unusual discovery: the quantity group produced the best 
work, as measured by technical and artistic sophistication.

Turns out while this quantity group were busy making pot 
after pot, they were also experimenting, honing their clay 
skills, and learning from their failures. The students in the 
quality group, on the other hand, painstakingly thought 
out each pot and attempted to make refined, faultless 
work, thus they only worked on a few pieces throughout 
the semester. They demonstrated little development due to 
their insufficient practice.

This anecdote illustrates an important principle: successful 
people move fast, even if their initial performance is 
subpar. 

Rather than avoiding errors and failure, they actively seek 
out opportunities to push their abilities and knowledge 
to their limits so that they can learn more quickly. They 
recognize that feeling scared or unprepared is a sign that 
you're in the right place for growth, and it's all the more 
motivation to keep going.

In contrast, when unsuccessful people feel unprepared 
or afraid, they interpret it as a sign that it is time to stop, 

modify their plans, question their motives, or spend more 
time preparing and planning.

This kind of ‘productive failure’ is like the golden thread 
that runs through the narrative of pretty much every 
person who has achieved excellence in anything.

Whether in Business …

When Howard Schultz first formed Starbucks, he had the 
idea of modeling the stores after Italian coffee shops. Many 
things were wrong with his initial idea. In the early days, 
the baristas wore bow ties, the menus were primarily in 
Italian (which annoyed customers), nonstop opera music 
played in the background, there were no chairs, and non-
fat milk wasn’t available. The coffee shops of today evolved 
through thousands of experiments, adjustments, and 
revisions along the way.

Or Filmmaking …

As Andrew Stanton, the director of Finding Nemo and 
WALL-E, describes, “My strategy has always been: Be 
wrong as fast as we can. Which basically means, we’re gonna 
screw up, let’s just admit that. Let’s not be afraid of that. But 
let’s do it as fast as we can so we can get to the answer.”

Or Music …

From Ed Sheeran, “If I was advising anyone to start 
songwriting, I’d just say: write anything that comes into 
your head. Anything. Just get stuff out there. I kinda treat 
songwriting as a dirty tap in an old house. When you run 
a dirty tap, it’s clogged up, a bit of dirt in it, bits of mud. 
You run it, mud’s going to come out, a little bit of water, a 
bit more mud, and then suddenly it’s going to start flowing 
clean water.

“You’ve got to unclog the pipes when you’re songwriting. So 
just start writing bad songs. Write songs for the sake of it. 
Write a song a day. Just sit down, pick a chord, write a song, 
get that song out of you, and the more and more you do it, 
the more and more you unclog the pipes.”

Why	‘Productive	Failure’	
Is an Essential Part of the 
Road	to	Success
By	Sam	Page

T
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 *Rectangular 2x3, 3x4 or 4x5
 *Round 3" or 4"
 *Square 2-5/8" or 3-1/4" 
 *Downspout, Elbow & Offsets
   from the same automated machine

Buy & Sell Used Equipment - Call for a Quote
Skyline Enterprises, Inc.- 303-744-3233 - nrich@skyline-us.com

Downspout & Elbow
Forming Machinery

The best just got better.
Now manufacturing 027 gauge 4” smooth 

and/or corrugated round downspout & elbows.
ALL 1/2 ROUND IS 032 GAUGE.

20+ 
COLORS

12 
COLORS

30+ 
COLORS

of accessories in stock 
and always available
(additional colors 
available upon request)

available for 5” & 6” 
traditional bead, 
plus copper

available for reverse bead, 
5” & 6” in aluminum 
plus steel downspout 
and gutter to 24 gauge

For more information call or visit our website:
717.548.2322 • WilhelmSpouting.com

Traditional 
Bead

Reverse
Bead

K gutters 
available 
in 5”, 6” 

&  7”

The
largest 

selection 
in the 
US!

PA033830

Watch 
the video
Guttersling

GutterSling 

is the first tool 
designed to help you 
install gutters from 35’, 45’, 55’ or longer, 
a crew is not needed. Install your own 
gutters and put dollars in your pocket.

Order your GutterSling today and start 

being more productive 
and profitable. Call (856) 
874-0706 or visit us at 
guttersling.com.

For all the latest GutterSling 
details and current pricing, 
go to our pre-sale website 
and place your order now.

GUTTERSLINGGUTTERSLING
THE

A PROFESSIONAL TOOL
TMGUTTERSLINGGUTTERSLING

THE

A PROFESSIONAL TOOL
TM
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Or Comedy …

Audience question: “Hey, Louie, I started stand-up about three 
months ago in New York City. Can you offer any advice/tips 
that you knew just starting out? Maybe how to handle the New 
York City rooms better? Anything you could offer would be great. 
Thanks a lot.”

Louis C.K.: I can’t help you at all. The only road to good shows is 
bad ones. Just go start having a bad time and if you don’t give up 
you will get better.

Let me ask you: When was the last time you accomplished 
something that you are really proud of? How did you feel 
in the time before you reached this accomplishment? Was 
it comfortable? Was it easy? Did you have to do things that 
pushed you beyond your abilities? Did you make mistakes and 
mess up? If you are like most people, you’ll probably find that 
the times in your life when you grew and accomplished the 
most are also the times when you made the most mistakes and 
blunders and had to overcome the greatest obstacles.

So, if you’re launching a new business, or a project, or taking 
up a hobby, or setting out to acquire a new skill, it’s important 
you give yourself permission to make a mess of things. Break 
some eggs. It’s almost always recoverable, and you’ll almost 
always be better for it.

You can’t get to adulthood without going through puberty.

Director, NeuroTriggers Group and a contributing writer for 
Gutter Enterprise. 
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What	Installers	Need	to	
Know	When	Installing	
Gutters	on	a	Tesla	Roof
By	Pete	Erickson	of	Done	Right	Gutters

here are a number of concerns that determine the best 
approach when installing gutters with a Tesla roof, 
including region, the pitch of the roof, and the number 
of roof levels. 

Tesla shingles are made of a specially fabricated glass that is 
very strong. The roof shingles are composed of three separate 
layers. The innermost layer is the high-efficiency solar cell. The 
middle layer is film that covers the cell and makes it invisible 
to people. The outermost layer is tempered glass. Tesla claims 
that it is “more than three times stronger than standard roofing 
tiles.” Yet, and we cannot stress this enough, they could shatter 
if a ladder hits them too hard. 

 

A Tesla roof sits two inches higher than the sheathing and has 
a sub roof membrane. The membrane has a two-inch drip edge 
fascia that overlaps the board. The drip edge is very thick and 
hard to work with. The gutter must go under this drip edge, 
Pete Erickson of New Jersey-based Done Right Gutters told 
Gutter Enterprise. 

The drip edge has to be cut at the high end of the gutter. The 
low end by the downspout doesn’t need to be cut. The 1/4 inch 
under the drip edge is enough because the high end of the run, 
even with the cut, can only go up about an inch. This leaves the 
gutter very low on the fascia.  “Doesn’t look the best, but there 
is a plus side to it. The ice and snow slide over the top of the 
gutter.” Erickson said.

The roof shingles are very slippery, should you need to stand 
on a lower roof to get to an upper roof. It should be six-pitch 
or less. If it is too high and not accessible by a roof, you will 
need a lift, Erickson said.  Anything more and you need to hire 
a Hollywood stuntman to do it. If it's a high roof over a lower 
roof that’s not accessible by a ladder you will need a lift.
“As any gutter man knows, that can be quite a logistical 
nightmare,” Erickson said. 

The location and weather conditions the home experiences will 
determine the size of the gutter needed. Hangers need to be 
placed every 10-12 inches for the gutter to have any chance of 
not sustaining damage during the winter. 

Snow guards can’t be installed on the glass roof.  Gutters will 
need to be six-inch commercial.  That extra inch helps with 
the water falling into the gutter, as it is so low. The commercial 
gutters also help to eliminate leaders being brought down onto 
lower roofs.

“A 50-foot top gutter can run one way and hopefully be brought 
to the ground.  Roof leaders don’t work too well,” Erickson said. 
“The concentrated water onto the glass roof tends to shoot over 
the lower gutter.”
 
Likewise, running a section of downspout down the roof and 
into the gutter is very unsightly on a $80,000 roof. 

A word of caution: Avalanches of snow and ice can and do 
come off of these roofs, mentions Erickson.  Installers have yet 
to find a solution to that. 

Gutter Enterprise suggests that installers contact Tesla 
Corporate or visit Tesla’s website -  tesla.com - for more 
information. 

T

GE

Photo Credit: Done Right Gutters NJ

The location and weather conditions the home 
experiences will determine the size of the gutter 
needed. Hangers need to be placed every 10-12 
inches for the gutter to have any chance of not 
sustaining damage during the winter.
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National Marketing and Sales Position

 Call 732-531-1123 (ask for Richard)

for well established Gutter Guard Manufacturer 
make $250,000/yr or more

Gutter Enterprise: A Bi-Monthly Publication for the Seamless Gutter Industry.  
To Continue to Receive Your Free Issue of Gutter Enterprise All Year Long! 

Subscribe on-line: www.gutterenterprise.com/subscribe  
or scan the QR code to subscribe. 

 

 

 

 

 

 

For advertising opportunities and article submissions  
contact the publisher: brian@gutterenterprise.com  
or visit us online www.gutterenterprise.com 
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Upcoming	Issues

We truly appreciate the companies who have put their faith in Gutter Enterprise.  
We welcome our new advertisers! Thank you for your belief that our  

magazine will benefit the entire industry.

This is your publication and an opportunity to grow sales, industry awareness and exposure 
to over 7500 subscribers nationally.

MARCH	2022
Theme Feature  . . . . Historical Look at Gutters & Gutter Guards 
Profile . . . . . . . . . . . . Installer & Manufacturer/Supplier 
Technical Article . . . .Eco-Friendly Homes & Water Harvesting 
Departments . . . . . .  Industry News, Tool & Product Reviews

MAY	2022
Theme Feature  . . . . Is it Time for a Certification Process? 
Profile . . . . . . . . . . . . Installer & Manufacturer/Supplier 
Technical Article . . . Closing More Sales 
Departments . . . . . . Industry News, Tool & Product Reviews

Ad	Index

Hancock Enterprises, Inc.
www.hancockent.com

KWM Gutterman, Inc.
www.kwmgutterman.com

Raytec Manufacturing LLC
www.raytecllc.com

Ralph Wilhelm Seamless Spouting Inc.
www.wilhelmspouting.com

US Aluminum
www.usaluminuminc.com

The Only Four-Season Roof & Gutter
Protection™
www.allweatherarmour.com

Ruscoe Company
www.ruscoe.com

Gutterworks Manufacturing, Inc.
www.gutterworks.com

Barnett Valley Controller
www.barnettsvalleycontroller.com

EZ Miter
www.ezmiterguttertemplate.com

American Gutters
www.guttermaterials.com

Geocel Products Group
www.geocel.co.uk

Petit Tool
www.petittool.com

GutterSling
www.guttersling.com

Advanced Arch. Sheet Metal & Supply
www.advarchsm.com

Cleveland Heat Cable
www.clevelandheatcable.com

Diamond Back Gutter Covers
www.diamondbackguttercovers.com

Gutter-Con
www.gutter-con.com

The SpoutOff Rain Gutter Company
www.thespoutoff.com

Contractor B.O.S.
www.contactorbos.com

Truss Gutter Products
www.gutterflash.com

Gutter Supply
Guttersupply.com

The Royal Gutter & Drain Supply
www.royalguttersupply.com

Classic Gutter Systems, LLC
www.classicgutters.com

E-Z Gutter Guard Protection
www.e-zgutter.com

Liberty Seamless Machinery
www.libertyseamless.com

INDUSTRY	DIRECTORY
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Partnership Opportunity .............................. Page 25
Advanced Architectural ...............................  Page 25
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Steel Powder Coated Screen

Small hole 
step downSmall hole

UltraFlo Small Hole UltraFlo MicroX
•   Small hole steel screen
•   Available in regular or step down
•   Less than 3/16 inch openings

•   Step down design
•   Less than 1/16 inch openings

Call U.S. Aluminum  |  800-877-7026
We pay the freight on any order over $100!

Prevents leaves, pine 
needles, seeds and debris 
from clogging your gutters!

Say Goodbye
to Dirty Hangers,
Dirty Hands
& Dirty Gutters

Call U.S. Aluminum  |  800-877-7026
We pay the freight on any order over $100!

Elite - 5” & 6”Double Rib - 5” & 6”

Ultra Maxx - 5” & 6”

Speed Screw - 5” & 6”

I
N
C
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YOU’VE TRIED THE REST, NOW TRY THE

The Clean Sweep™ Gutter Protection System is a gutter cover like 

no other. The perforated openings provide maximum rain water 

flow while restricting leaves and other debris. A sloped rubber-

based insert is weather resistant providing added support and 

positive drainage.

The extended front end of the 

Extreme Miter™ Inside Gutter 

Corner provides an enlarged 

catch basin, directing water 

away from the front edge and 

channeling it through the gutter troughs to prevent overflowing. 

The extensive line of gutter 

hangers includes M-Hook, Quick 

Release and Hefty Hidden Hangers 

for installations that are fast, 

straight and secure.

We are the supplier to the major manufacturers and distributors for their 

fittings in their colors.

20655 Northline Road 
Taylor, Michigan 48180

734.287.8840 | 800.544.0393 | Fax 734.287.8841

VISIT WWW.HANCOCKENT.COM TO VIEW ALL OF OUR QUALITY,  AMERICAN MADE PRODUCTS.

A GUTTER PROTECTION SYSTEM THAT ACTUALLY WORKS

For your FREE Samples of these 
products, contact your supplier 
or email: BobJ@HancockEnt.com

BEST
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